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10 COMMISSION 


MANAGERS DEBATE THE QUESTION 


Eastern Union Refers to Special Com- 
mittee Cost of Operating in 
Excepted Territory. 


From the maze of discussion, relevant 
and irrelevant, that occurred at the 
protracted meeting of the Eastern 
Union, held at Delmonico’s, in this city, 
on Thursday last, two definite conclu- 
sions evolved, namely, that the compa- 
ny executives were determined to main- 
tain a strong governing organization, 
and second, that the expense of operat- 
ing in excepted territory was too high 





and must be reduced. 

While there was little diversity of| 
opinion as to the undesirability of ex- | 
isting conditions, and the need for their | 
reformation, no one was ready with a| 
practical plan for obviating the evils | 
complained of, and he who can formulate | 
such a scheme will be acclaimed as a 
Moses. 

When some time ago the successful | 
operation of the new Fire Underwriters | 
Association appeared improbable, the! 
Eastern Union members began casting 
about for means for continuing that or- 
ganization. A committee of seven was | 
named to consider the broad question 
of agency compensation, with a view to| 
inquiring especially as to what de-| 
parture from present practice was nec-| 
essary to secure to the Union offices’ 
a proper share of preferred business. 
Last Thursday the majority of the com- 
mittee reported in favor of graded com- 
missions, such as obtain in the West. 
This plan, it was figured, would add 
about three per cent. to the existing 
rate, whereas the payment of contingent 
commissions would amount to two and 
a half per cent. more than is now paid. 

While each plan had its adherants, 
the sentiment of the meeting was 
against anything that would increase 
the expense element of the business, 
and the whole matter was referred back 
to the special committee for further 
eynsideration. By common ccnsent the 
expense of operating in the excepted 
centers (Boston, New York, Philadel- 
phia, Pittsburg, Baltimore and Washing- 
ton, D. C.) is unreasonably high, and the 
committee was directed to see if it 
could not be reduced. If a solution of 
the large cities’ problem can be arriv- 
ed at, the outside territory can easily 
be taken care of. 

Pending the further report of the 
committee, the Commercial Union com- 
hination will continue its membership 
in the Union. 

Working Along Parallel Lines. 

For the first time the Eastern Union 
and the Fire Underwriters Association 
are working along practically parallel 
lines, and the committees named by 
each of the organizations to report wavs 
and means is largely made up of the 
same parties. 

As a consequence it would seem high- 
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AMERICAN BANKERS INS, CO. 


| 
| Co-operation of Banks With Field Men 
Results in Highly Desirable 
Business, 


An institution which bids fair to gain 
national prominence in the life insur- 
ance field is the American Bankers In 
surance Company of Chicago, which up 
to October 1st had 1,279 shareholders, 
their stock subscriptions aggregating 
$403,625 
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contract, less this amount is paid, upon 
filing proper proofs of death. 

The certificate, which is signed by the 
president and countersigned by the sec- 
retary, is as follows: 

“By this certificate the American 
Bankers Insurance Company guarantees 
te pay the beneficiary under Policy 
ae , issued by said Company, the 
sum of one hundred dollars immediately 
upon receipt of this certificate, in the 
event of the death of the insured while 
said policy is in force; provided said 
certificate is accompanied by an affi- 
davit, stating the fact of the death of 
the insured thereunder, and the time, 
place and cause thereof, duly executed 
by said beneficiary and by the judge or 
clerk of any Court of Record of the 
county in which the insured resided at 
the time of nis death, or by a reputable 
physician, clergyman, or postmaster re- 
siding in said county. The said pay- 
ment shall apply on account of any 
amount due under said policy and, be- 
ing made in advance of the receipt of 
the customary detailed proofs of death 
satisfactory to the Company, is made 
and accepted without any admission by 
the Company of its liability against said 
policy.” 

The officers of the corporation are: E. 
W. Spicer, president; Jas. P. Whedon, 
vice-president and treasurer; W. C. 
Bryan, vice-president and agency man- 
ager; Frank C. Rogers, vice-president 
and attorney; H. E. Vineberg, actuary- 
secretary: D. R. MacMartin, medical di- 
rector; George H. Bresee, superin- 
tendent of agents. 





HOLDS PRUDENTIAL FOR BIG TAX. 


Jersey Supreme Court Says 
Newark Company Must Pay 


On $14,000,000. 


New 





The Supreme Court of New Jersey 
has sustained the City of Newark in a 
tax levy made upon the Prudential In- 
surance Company in which the city de- 
manded payment of the regular tax on 
the reserve fund maintained by the 
company on its deferred dividend poli- 
cies. 

The sum which the city claimed was 
subject to the tax amounts to $14,623,- 
279.37. The tax upon this fund for 
which the city has now secured judg- 
ment is $312,613.79, covering the 1909 
assessment If this decision holds, 
however, Prudential will have to 
pay a similar tax upon the same fund 
for this year which has increased to 
considerably over twenty’ millions, 
making a total tax collectible for the 
two years of approximately $675,000. 

The decision of the State Supreme 
Court is not final, as Richard V. Linda- 
bury, General Counsel for the company, 
has taken steps to have the case car- 
ried before the Court of Errors and 
Appeals. The case has grown out of 
an action of the Board of Assessment 
and Revision of Taxes of Newark de- 
claring that the $14,000,000 special fund 
was subject to taxation. The protests 
of the Prudential were carried first to 
the County Board of Taxation, which 
sustained the City Board. An appeal 
was then taken to the State Board of 
Equalization, which reversed the City 
and County Boards and ruled that the 
special fund was not taxable. After 
this came the Supreme Court decision. 


the 


On Substantial Basis. 

The progress of the Des Moines Life 
Insurance Company for the year 1910 is 
highly satisfactory to the management 
of the company, and the next annual 
statement will show a nice gain in in- 
surance in force. 

It is the purpose of the company to 

. give considerable attention to the East- 
ern field in the near future, establish- 
ing agencies in important centers here. 





Making Good Gains. 





The examined business of the [Illinois 
Life Insurance Company of Chicago for 
the first nine months of 1910 was $731,- 
500 ahead of the similar period of last 


year. 


DIRECTOR OF AGENCIES. | 





Howard S. Sutphen Appointed to Re- | 
sponsible Post With Pittsburgh 
Life & Trust Company. 





As part of its progressive policy the 
management of the Pittsburgh Life 
and Trust Company, of Pittsburgh, is 
selecting young men of proven capa- 
city and abundant energy to fill various 
positions of high responsibility and op- 
portunity in its service. 

A recent appointment that is sure to 
meet general commendation from the 
fraternity is that of Howard S. Sut- 
phen, as director of agencies, effective 
November first. 

Scarcely thirty-three years of age, 
Mr. Sutphen has yet had sixteen years 
of active and valuable connection with 
the life insurance business, having 
been identified with the Prudential 
during that entire time. After demon- 
strating his ability in minor capaci- 
ties Mr. Sutphen in 1906, was named as 
assistant manager of the Eastern Divi- 
sion in the Ordinary agencies depart- 
ment, a post he has since continuously 
held. 

His work necessarily brought him 
into immediate and constant associa- 
tion with field men and methods, in the 
handling of which he proved himself 
an adept. 

The selection of Mr. Sutphen as di- 
rector of agencies marks the opening 
of a progressive, though conservative 
campaign for business by the Pitts- | 
burgh Life & Trust. It is the intention 
to divide the United States into four 
or five districts and employ a superin- 
tendent of agencies for each section. 
While they will be home office men, 
the nature of the position will neces- 
sitate considerable field work until the 
territory is thoroughly organized. 

Mr. Sutphen will attend to all corres- 
pondence in connection with agency 
matters and will handle the home office 
end of the agency business in general. 

President Baldwin says that he has 
not as yet selected the men for the 
positions of superintendent of agencies, 
positions by the way which will afford 
opportunity for advancement, but that 
he is already in touch with the men 
from whom the selections will be made. 

The Pittsburgh Life & Trust has 
made marked progress since organiza- 
tion, and its statement at the close of 
the present year will be one entitling 


the management to great commenda- 
tion. The company will have approxi- 
mately $24,000,000 assets; $80,000,000 


insurance in force; over $4,000,000 an- 
nual income and funds in excess of all 
legal liabilities of $2,100,000. 
Remarkable as has been the progress 
of the company in the past, it is safe 
to predict that the opening of the year 
1911 will mark a new era in its history. 





AN ATRACTIVE MANUAL, 





Booklet Issued by Royal Union Mutual 
Life a Treatise on Life 
insurance. 





Agents of the Royal Union Mutual 
l.ife Insurance Company of Des Moines 
will have no trouble understanding the 
various forms of policy contracts issued 
by the company and their advantage to 
the insured, if they familiarize them- 
selves with the manual compiled by 
Secretary Sidney A. Foster. It embodies 
concise knowledge attained through 25 
years of practical experience. 

The fore part of the manual gives a 
brief history of the Royal Union, fol- 
lowed by a pithy discussion of the fol- 
lowing subjects: Reserve methods, and 
why—Definition of a policy—Term in- 
surance—Rates of premium—Field of 
operation—Dividend methods—Compa- 
nv’s limit—Policy conditions. 

Opposite the rates on each class of 
policies is given an explanation of the 
contract together with the experience 
of the company in the way of settle- 
ments. 

The Royal Union is operating in six 
States—Iowa, Nebraska, Kansas, Mis- 
souri, Ohio and Pennsylvania—in which 
territory it is doing an increasing busi- 
ness each year. 
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J. T. SCOTT, Treasurer 


“It is the largest company ever organized in Texas and the most successful.’’—COMMERCIAL 
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The State Life Insurance Co. 


UNEQUALLED IN SOLID ACHIEVEMENT 


INDIANAPOLIS 


Assets December 31, 1909 * P ‘ é ‘ 


Surplus, 1909 





EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 


MOST ATTRACTIVE AGENCY CONTRACTS 


Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 


OUR OWN IDEA 


CHAS. F. COFFIN, 2d Vice-President 


Gain in Admitted Assets 


GROWTH UNPARALLELED 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
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1231 State Life Building 
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Gain in Surplus 
$ 27,775.00 
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A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 


MEN OF CHARACTER 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
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Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 
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SCRANTON, PA. 
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E. NAPIER, Secretary 
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A GROSS INJUSTICE. 








Law Permitting Attachment of Life | 
Policies in Bankruptcy Proceed- 
ings Very Unfair. 








Under recent date we received the) 
subjoined communication from C. C.| 
Blanchard, of Providence, general agent | 
of the Northwestern Mutual Life Insur- | 
ance Company for Rhode Island and 
southeastern Massachusetts, bearing 
upon the general subject of charge of | 
beneficiary in life insurance. Mr. | 
Blanchard’s letter reads: 

“IT am interested in the article on the | 
change of beneficiary on the first page | 
of the October 20 issue of The Eastern | 
Underwriter. This is a question which | 
has given me considerable concern as | 
a general agent and one which I have} 
tried very carefully to advise our oe} 
icyholders. 

“It has always seemed to me a great | 
injustice that insurance could be taken 
from a man’s family in bankruptcy pro- 
ceedings and a number of cases have 
come to my attention where it has been 
a great hardship on the family and it 
seemed to me a serious injustice to the 
insured. 

“A case in point: Mr. S., in this 
agency, insured his life at age 36 in 
1900 for $1,000 on the 20-Year Endow- 
ment plan and again in 1907 for $2,000 
on the Ordinary Life plan, these policies 
having been carried and continued in 
full force until within a few months 
ago, when the insured was forced into 
bankruptcy, and on account of the pol- 
icies containing the change of benefi- 
ciary privilege the proceeds are claimed 
by the trustees in bankruptcy. Corre- 
spondence reveals the fact that the in- 
sured and beneficiary have made every 
effort to retain their insurance without 
going to court, and, while the matter 
has not been settled definitely, the pol- 
icies have been allowed to lapse for 
non-payment of premiums on account of, 
the uncertainty. 

“[ shall be greatly interested in the 
further articles on this subject, which 
I think is worthy of the most careful 
investigation and thought you can give 
to it.” 





HIGHLY GRATIFYING. 





Results in Life Insurance Field as 
Shown in “Brown’s Book” a 
Credit to Underwriters. 





Company Officials, soliciting field 
men and all others actively engaged in 
life insurance work, will take a high 
degree of satisfaction in contemplating 
the results attained by the companies 
generally last year, a careful analysis 
of which appears in the newly issued 
edition of the Brown Book of Life In- 
surance Economies, 1910-11. The au- 
thor, Benjamin F. Brown, of Boston, 
vividly controls existing conditions in 
the business with those that obtained 
some years ago, “all of which are mat- 
ters of not less intimate concern to the 
public at large than to the fraternity 
of the business.” 

The reputation long since earned by 
the publication is fittingly maintained 
by the present volume. | 





LOOKING EASTWARD. 





The Year 1911 Likely to Find Several 
Western Companies Operating in 
This Territory. 





The enactment of the so-called Arm- 
strong laws was the cause of several 
life companies withdrawing from the 
Eastern field, but it is safe to predict 
that the year 1911 will find a number | 
of well-established offices opening up | 
agencies in this section. 

This movement will have a beneficial 
effect. In speaking of Western and 
Southern life insurance companies, one 
ls apt to group in this class institutions 
formed since 1907, which is a mistake. 
There are a number of old organizations 
in the West and South which have en- 
joyed honorable careers, and which 


have gradually built up strength in as- 
sets, surplus and insurance in force, 
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** Pennsylvania ”’ 





WANTED---General Agent---For 
Pennsylvania 
THE INDUSTRIAL CENTRE OF THE WORLD 


IF YOU ARE THE MAN 
WE HAVE THE OPPORTUNITY 


“LET US GET TOGETHER” 


care The Eastern Underwriter 
105 William Street, New York City 








and some of them are transacting busi- 
ness on a business comparing favorably 
he the provisions of the New York 
aw. 

Some of them pay dividends annually 
and have been able to give results most 
gratifying to policyholders, while others 
writing deferred dividends show envi- 
able records in the way of settlements, 
and at the same time issue policies at a 
low rate of premium. 

There is no reason why these com- 
panies should not do business in the 
Eastern field, and there can be no doubt 
as to the beneficial effect of such a step 
tc life insurance generally. There should 
be no “East, West, North or South” 
from an insurance viewpoint. 





Plans Agency Convention. 





Commencing with January, 1911, the 
Des Moines Life Insurance Company 
will hold annual agency conventions, to 
attend which the field men will be given 
a chance to qualify by production during 
the months of November and December. 

The first gathering will be held at 
Des Moines, but in succeeding years it 
is planned to hold the meetings in some 
city selected in the territory covered by 
the company. At the meeting in Jan- 
uary, a leaders’ club will be formed, 
the officers being the five ranking 
producers. 

The business of the Des Moines Life 
was never more satisfactory than at 
present. 





Major Frank A. Dunn, of Brunswick, 
Ga., recently appointed general agent 
of the Southern States Life, of Atlanta, 
for ten counties of Georgia, is thus re- 
ferred to by the “Brunswick News:” 

“Major Dunn has lived in Brunswick 
many years and no man is better 
known throughout the territory than 
he. Active, energetic, held in high es- 
teem by all, he begins his work for the 
Company under most propitious cir- 
cumstances and is the very man to 


Weive the Company just the representa- 


tive it needs.” 


HOME OFFICE STRUCTURE. 





Old Line Bankers Life Putting Up 
Handsome Building—Commendable 
Growth of Company. 





The (Old Line) Bankers Life Insur- 
ance Company of Lincoln, Neb., is erect- 
ing a four-story home office building, 
which, when completed, will be one of 
the handsomest, most modern equipped 
structures in the West and a credit to 
the home city of the company, 

It will cost about $200,000 and will 
be ready for occupancy May 1, 1911. At 
that time the Bankers Life will occupy 
the first two floors, renting out the two 
upper stories. 

This company has a record which the 
policyholders and stockholders may well 
feel proud of. In the past ten years 
its assets have grown from $360,000 to 
$4,000,000 about the middle of October 
and the company expects to close the 
year with assets in excess of $4,100,000, 
surplus over $1,000,000 and insurance 
in force of over $36,000,000. 

Gradually it is extending its business 
by establishing permanent, desirable 
agencies, as evidenced by the fact that 
in a single day last week issued policies 
were forwarded to Pennsylvania for 
insurance aggregating $80,000. 

The great bulk of the assets of the 
company are invested in carefully select- 
el Western farm loans, which afforded 
a handsome return to the company. 

President Wilson, organizer, and his 
associates have built a most creditable 
institution. 





Always At It. 





For the second consecutive month 
M. B. Smith, of South Carolina, has led 
the agency corps of the Southern 
States Life, of Atlanta, in point of busi- 
ness production. A late entrant into 
the life insurance field, Mr. Smith’s 
success is attributed solely to the 
clean-cut methods he employs in so- 
liciting and his persistency in keeping 
at it. 





WANTED—_MANACERS 





OHIO AND 


FOR STATES OF 


MICHIGAN 





WANT “DEVELOPERS.” 





We have the COMPANY, the POLICIES, and the TERRITORY—NOW we 


WANT man in each of the above States who can write PERSONAL BUSI- 
NESS, and possesses ability to appoint and handle agents. 


COMPENSATION—On basis of Salary, Expenses and Commission. 
Address “OHIO AND MICHIGAN ” 


Care The Eastern Underwriter 


105 William Street, New York 











| STRUCTURE ENLARGED. 





Stories—To Install Modern 


dada of lowa Building Now Twelve 
| 
Elevators. 





| The Equitable Life of Iowa has added 
four stories to its former eight-story 
building in Des Moines, and the addi- 
tional space will soon be ready for oc- 
cupancy. 

When completed the Bankers Life As- 
| sociation, which has had offices in the 
| building for many years, will occupy 
four floors and possibly more. 
| It is the intention to install three new 
elevators with electrically propelled 
lifts of the same type as those in use 
in the Singer building in New York: in 
other words, the elevators will be the 
best and most modern manufactured. 

The addition to the structure will be 
ready for occupancy about January 1, 
1911. 





“CONVINCED BY MULES.” 





Action of the Uncertain Animals Results 
in Placing of a Life Insurance 
Policy. 





Mules have been abused so often and 
roundly that when they perform a 
meritorious deed, directly or indirect- 
ly, due recogition thereof should be 
given. T. M. Harwood, general agent 
at Albuquerque, N. M., for the Reliance 
Life, of Pittsburg, has a good word for 
the much maligned mule and in forward- 
ing an application for insurance tells 
the following story as to how he pro- 
cured it: 

“Find the enclosed. 
me to-day to get this application. The 
young. man, whom I have known for 
several months, and with whom T have 


The Lord helped 


talked of insurance and who has 
held off because of his people being 
Punkards, who do not believe in in- 
surance, was out cutting alfalfa this 
morning. Through the week he goes 
to the Albuquerque Business College, 


and Saturdays he works on his uncle’s 
farm. He was driving a pair 
of large mules. He left them in the field 
and met me at the fence. I talked for 
two hours before I was ready to leave 
him. He would not sign the applica- 
tion. He wanted the insurance and said 
he ought to take it now, but he wanted 
to finish his year’s schooling and then 
he would take out a thousand-dollar pol- 
icy. I insisted and was reluctant to 


young 


leave him. I told him he was in danger 
of having those mules run away with 
him and the mowing machine and get 
killed. He said he was not afraid of 
that. I left him with a promise to meet 
me in the office at 7.39 this p. m., 
when he was to give me his final an- 


swer, which I agreed to, but thought the 
case was lost. I got into my auto to 
zo on and his mules had gone to sleep 
or something had happened to them, so 
that when he took up the lines they 
started like a pair of wild jack-rabbits 
across the field. The machine rocked 
and swayed so that I thought sure he 
would be thrown off and hurt. He stuck 
to his seat and held his team. bringing 
them to a stop after they had run a 
quarter of a He waved his hat 
at me and this evening he came in and 
siened the application and was !mme- 
diately examined, and I am sending the 
papers in this He savs the mules 
caused him to make up his mind while 
in the flicht that if he came ont safely 
he would sien that application 


mile 





Western States Officer Dies. 





Arthur R. Briggs, president of the 
Western States Life, died this week at 
his home in San Francisco. He was for 
many vears president of the California 
State Board of Trade. 


The H. Y. Smith Real Estate Comna- 
ny of Des Motnes has opened tp an tn- 
surance department, having secured the 
representation of the Fidelity Fire. An 
effort will be made to secure two or 





ithree additional companies. 
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‘VALUE OF PREPARATION | 





(By Sidney A. Foster, Secretary Royal Union Mutual Life, Des Moines, lowa.) 





No matter what you have to do, you 
should feel the importance of getting 
ready to do whatever you are to do, to 
do the work the very best you possibly 
can. Every man has born in him a 
capacity to do some one thing better 
than he can do any other one thing. 
This is called capacity. The man born 
with a natural gift for music cannot 
exercise the extent of his gifts until 
by preparation—practice—of hand or 
voice he develops the capacity of 
which he is possessed. The “natural 
born” orator cannot exercise his pow- 
ers until he has ideas to dress with 


the rich language that nature has 
given him a capacity to marshal and 
command. rhen, too, he must know 
the meaning of the words he uses or 
he fails to be what nature gave him 


the capavity to be—a great orator. 

Thus the man must work; he must 
discipline his mind to a point where 
he may grasp the right word without 
hesitation, as the natural musician 
must touch the identical note or chord 
to make harmony. 

So one sees that it is harmony in- 
stead of discord that wins applause— 
wins distinction; and the man has not 
yet been born who would not enjoy a 
well earned and a well merited distinc- 
tion. In other words, every man would 
like to be a genius. The great Edison, 
foremost among the great men of the 
world of to-day, did not reach the posi- 
tion he has gained by a single bound, 
but by thirty years of the closest appli- 
cation; days, hours, weeks and years 
one after another studying his subject 
and striving to overcome the thousands 
of obstacles that confronted him. He 
was not a “quitter.” Had he been his 
name would not have gotten off the 
pay rolls of the telegraph office, nor 
would the world have enjoyed the ad- 
vance and progress that Edison has 
pushed by one man power up the hun- 
dreds of millions that to-day are the 
beneficiaries of his hard work, close 
study and personal determination of 
getting.ready for his task. 

I am not writing this in an aimless 
way. A solicitor for an indifferently 
recognized life . insurance company 
does a large business. Makes four or 
five thousand dollars a year, and some 
man who waits upon the trade behind 
the counter of a large mercantile es- 
tablishment says of him: “That in- 
surance man is a great talker. He 
seems to get next to everybody he goes 
after. I wish I could do as he is doing, 
but I am plugging along here for my 
employer at $95 per month, and I know 
more in an hour than that insurance 
agent knows in a week. Somehow the 
world is not made right, for I put in 
eight or ten hours every day and that 
is more work than any life insurance 
man I ever saw puts into a week of 
seven days.” 

Working in a Grove. 

Just let me consider this for a little 
time. Mr. Mercantile Salesman, your 
name is not material to me, but I wish 
to say that you are not a fighter. You 
stay behind the counter and deal only 
with such as are brought to you. You 
dare not go out after trade, you do not 
dare; it would be against good taste in 
your position; you try to hold people 
after they come and the manager does 
the work of bringing people to you, 
and then if you cannot hold them and 
keep them as your customers, your em- 
ployer does not keep you. You study 
to please those that come and if you 

’ 


are of any value to your employer you 
improve each month and year and 
strive to win recognition, not for your 
genius, but for your salary, and you 
are wondering now if you will get an 
increase next year. You are getting 
ready to be recognized for an increase 
by waiting upon people when patience 
is exhausted and you ave “tired almost 
to death” with striving to increase or 
hold your trade. Do you not see? 
Your scope is only thirty feet long by! 
four feet wide and you must be con. | 
tent with this, because you do not dare | 
to leave the pay day consideration and | 
run your chance out upon the street, | 
and roam about mixing with men, like | 
the insurance agent who knows so} 
much less than you think you know. | 
He earns three dollars to your one and | 
works harder in the same proportion. 
But there is another thing. You feel 
that your work is far more genteel 
than his. You look down upon him in 
your mind because people seek you, 
and he seeks his people. Do you not 
think it unfair in you to feel inflated? 
An Inexorable Law. 

The great law of compensation is in- 
exorable and results come from effort. 
The insurance agent must study his line | 
as you study yours, and more; he must | 
hunt his trade; your purchasers come 
to your store and you are the servant; 
like the waiter where you take your 
lunch, you measure and cut and deliver 
what your trade orders. The insur- 
ance agent finds his man and then 
serves him with what he should have; 
selects it for him, and he must not only 
serve him with what fits the case, but 
he must make the fitting satisfactory 
for the years to come, and to do this 
he has been getting ready through the 
capacity he possesses of making the 
proper selection and doing the work 
carefully, truthfully and honestly. Get 
out from behind the counter and try 
your hand and show your genius as a 
real salesman. 

I know of men who in twenty-five 
years have earned and saved hundreds 
of thousands of dollars selling life in 
surance—but they worked. They got 
ready and went after the business 
The failure is the man who does 
not dare to assert his own individual 
effort for what he sees as an opportuni- 
ty and assume leadership, but rather 
work for less and take less under the 
leadership of another. 

Despise not the man who devotes 
himself to getting ready for his work, 
and then does it; takes responsibilities 
and masters situations rather than sit 
in the circle of present ease, and eat 
from a percentage that some other man 
dispenses. Someone must be at the 
fore in every enterprise, but wealth lies 
in the man who is not afraid or 
ashamed to work. Be “getting ready” 
all the while for some new way of do- 
ing better for others, and blame not 
the man who does for himself—the in- 
surance agent. 








Peckham Joins Empire Life. 





H. A. B. Peckham, secretary of the 
Boston Mutual Life, has resigned to 
take a secretarial position with the Fm- 
nire Life of Seattle. of which Carl 
Bradley, formerly general manager of 
the Boston Mutual, is president. Mr 
Peckham has been with the Boston 
Mutual since 1906, first as agency andi- 
tor, then superintendent of agencies and 
secretary. 





INSUR* NCE IN FORCE - 





FEDERAL LIFEINSURANCECO. 


ISAAC MILLER HAMILTON, President 


CHICAGO 


CAPITAL, SURPLUS AND ASSETS 7 . - 


WE WANT A GOOD MAN IN OHIO 


$2,500,000 
17,000,000 








Incorporated as a Stock Company by the State of Illinois 





HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE? 








WHY NOT 


—H— 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 





WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, Genera! Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 




















NSURANCE MEN will note the ifi- 
The Northwestern ~ihaont ae he Mopweafor' 
n F . 
Mutual Life Insurance Co, |} busisess are shown by the flldwing por 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. S. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For a ae 4 a 





It is capable of easy demonstration that 


1905 - - - $90,334,038 The N - 
orthwestern is the bes 
e Northwestern’s new olic 
1907 : ‘ % 102,288,634 contract with its Dividend Options, Phid-np 
1908 - 5 - 109,685,428 and Endowment Options, Options of Settle- 
1909 - - - 118,716,188 ment and the Premium Loan features. 


‘. Isones Partnership and Corporation In- 
For farther information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


























STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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Success is the evolution 
Preparation— of preparation. 


Study Well Whether the business 
Your be a trade or-a profes- 
Prospect. sion, achievement hinges 


on intelligent applica- 
tion, and no effort can be intelligent 
which is not born of careful prepara- 
tion. To be lucky is simply to be ready 
for an opportunity when it presents 
itself. 


History mentions a number of men 
who became distinguished by the luster 
of their talents, but it is nowhere re- 
corded that a single one of these wait- 
ed, Macawhber-like, for something to 
turn up. Those who now gleam upon 
the surrounding darkness like stars 
shining through a mist are remembered 
as above the average only because they 
prepared diligently for the something 
that did turn up. 


Alexander Hamilton, by his first State 
paper, as Washington Secretary of the 
Treasury, laid the massive corner-stone 
from which the great structure of the 
Federal Government has risen. He had 
so prepared himself in statecraft as to 
be a recognized authority on the science 
of government, and do the thinking for 
his time. 

Daniel Webster, who was too weak 
to work, fitted himself by education for 
that famous reply to Hayne on the Nul- 
lification doctrine. All the years of his 
life had been spent in preparation. for 
that four-hour address in 1830, which 
placed a new construction on the 
Constitution—a construction which its 
framers did not intend, but which was 
necessary to the nation’s existence. 

Wm. H. Prescott, losing his eyesight 
through an accident, while being educat- 
ed for the bar, turned to literary pur- 
suifs, and spent twenty years in study 
and research before his histories of 
Mexico and Peru established his reputa- 
tion as a profound historian. 

The mechanic serves a hard ap- 
prenticeship before commanding the 
wage of competency; the professional 
man digs deep into classic and scientific 
lore before being permitted to practice 
his chosen profession; but the most 
dignified and beneficent of all profes- 
sions—life insurance—has not taken so 
much trouble to measure the capabili- 
ties of its representative before giving 
him license to solicit business. As one 
of the greatest specialties of the age, it 
demands of the permanent agent versa- 
t‘lity of talents and a comprehensive 
grasp of its principles. 

The successful agent is one who loves 
his work—loves it because he knows 
his business, and knows how to apply 
the knowledge. 

Many a man of good nature, unquali- 
tied honor and commendable energy has 
failed because through lack of prepara- 
tion he did not learn the essential 
details. To give a new agent a rate 
book and application blanks without 
proper instruction and some practical 
field co-operation, is to place a premium 
0}. his failure. He is soon shunted into 
a sidetrack of obscurity. 

Not only the principles which govern 
insurance practice should be mastered, 
but the agent should also be familiar 
with the record and policy contracts of 
his company, have a fair appreciation 


of the class of risks to be canvassed, | 


and know the appealing arguments. It 
then becomes necessary for him to pre- 
pare for his interviews. A list of likely 
prospects contemplates some knowledge 
of their habits, physical condition, oc- 


cupation, responsibilities and ability to| 


pay premiums. There is no business 
in the man of bad habits or impaired 


health, but there is profit in economiz- | 


ing with time. Know the prospect is 
insurable before trying to make him a 
policyholder. Make the interview for 
the purpose of getting the application 
and not to generalize on life insurance 
or criticise competitors. Objections may 


he urged by the prospect, but the agent | 


fortified with some knowledge of his 


HINTS TO BUSINESS GETTERS™~ | 


| 
man is best able to remove his objec- | 
tions by arguments which will appeal 
to favorable consideration. 

The agent in the field is supposed to | 
reflect the character of the distant man- | 
agement, hence it is incumbent upor | 
him, as a duty he owes his company. | 
not only to be able to creditably present | 
its policies, but to be prepared to} 
defend its record and business methods | 
whenever they should be attacked. 


Many false impressions are due to 
ignorance on the part of the representa- 
tive for which no excuse exists. That 
he suffers the consequence of his own 
incompetency is insignificant in com- 
parison with the permanent injury 
sustained by the company as a result. 

The agent who prepares for success 
dilligently wins as a natural outcome 
of the preparation and its fruits.—‘“The 
Security Agent.” 

o 7 s 


That cheerfulness and 

Cheerfulness courage prolong life as 

and well as give zest to it, 

Courage. is a trite statement, but 

one that the soliciting 
agent would do well to bear constantly 
in mind. The value of these qualities 
in procuring business is thus set forth 
by D. R. Midyette, of Richmond, Va., | 
president of the Fidelity Mutual Life | 
Managers’ Association: 

“There may be some vocations in 
which smiles are not essential to suc- | 
cess, but life insurance is not one of | 
them. A cheerful manner and a genial 
laugh are necessary to induce people 
to listen to the oft-told story of life in- 
surance, and make them decide in their 
own minds that you are the one man 
whom they can intrust to direct them 
in providing for their loved ones. | 
Cheerfulness is contagious, and optim- | 
ism pays in dollars and cents. A pleas- 
ant smile has a money value; it means 
more applications and more commis- 
sions. Courtesy and cheerfulness are 
legal tender any time, anywhere, and 
constitute a large part of the success- 
ful solicitor’s stock in trade. 

“To be a success a man must have 
courage. Without it, he is a jelly fish 
—he has no backbone. Indifference, 
prejudice, objections, criticisms and op- 
position are sure to be encountered on 
every hand. The agent who starts out 
with the idea that people will agree 
with him that insurance is the greatest 
thing in the world, and that it is the 
duty of every breadwinner to carry 
adequate protection for his family, will 
soon discover his error. 

“Unless his will power is stronger 
than their indifference and dislike to 
spend money for anything but present 
comforts, no agent can succeed. This 
will power has for its basis, courage— 
courage to make the first call, courage 
to go back—courage to keep on going 
back until the signature on the dotted 
line is secured.” 











Half-a-million of new business for 
each of the three closing months of 
the present year is the slogan of the 
Great Western Life of Kansas City, 


Mo., and the probabilities strongly are | 


that the ambition will be realized. 








Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


Carleton B. Pray 
Treasurer 


Sidney A. Foster, Sec. 





Jas. T. Priestly, M. D. 
Medical Director 














Two General Agency Propositions 


The State Mutual Life Assurance Company of Worcester 
has two good openings for young successful men as General 


Agents in thriving Middle Western cities. 


Only personal 


producers of demonstrated ability who believe that they have 
the ability to organize will be considered. 

The State Mutual is making the greatest progress of any 
of the old companies; it has a superior selling proposition; a 
department devoted to the interests of its salesmen, and which 
helps them in every possible manner. 


If interested, address 


EDGAR C. FOWLER 


Superintendent of Agencies 








THE MORE I STUDY this Monthly Income policy of 


ours, the more it grows on me! 


Did you ever sit down all by yourself and make a study 


of that contract ? 


Upon my word, gentlemen, you can’t beat it! 


You see it’s such absolute PROTECTION —an absolute- 
ly SURE monthly income—about the surest thing I know— 
all the immense assets of THE PRUDENTIAL behind it— 
monthly PENSION for the wife and little ones, running on 


and on through the years—EVERY MONTH! 
Our best Agents are making a specialty of this 


beat it! 


No, you can’t 


contract, AND THE RESULTS ARE REMARKABLE! 


Come in and have a talk about it ! 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 


Telephone 3474 Cortland 








HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 








IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy holders no company 


surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


Assets > $74,523,966.28 

Liabilities = $72,324,302.92 

Good openings are occurring from time 
to time. Address 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 











WANTED! 


Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 


care of THe Eastern UNDERWRITER 


105 William Street, New York City 
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TOLEDO LIFE. 





New Ohio Stock Insurance Company 
Plans to Begin Business By 
First of Year. 





Stockholders of the Toledo Life In- 
surance Company, at a meeting held 
Friday, elected a full list of officers and 
directors, and heard reports showing 
that $175,000 of the $200,000 required 
by law before the Company can begin 
business has been raised. The remain- 
ing $25,000 is expected to be collected 
by December 1, and the Company will 
then make its present organization per- 
manent and begin the writing of insur- 
ance in Ohio. As soon as possible after 
the first of the year it is intended to 
take out licenses in Indiana and Mich- 
igan. 

Officers elected are: Wilbur Wy- 
nant, president; S. O. Richardson, E. 
P. Breckinridge, John J. Barber and C. 
P. Harley, vice-presidents; R. S. Walk- 
er, secretary and medical director; C. 
M. Feilbach, treasurer; C. K. Fried- 
man, attorney; James W. Grover, actu- 
ary. Officers may or may not be mem- 
bers of the directory. Besides Wynant, 


Feilbach and Walker, directors are 
James Hodge, F. W. Bainbridge, George 
E. Myers, David W. Barry, L. S. Otten- 


heimer, Fred Broer, Manfred M. Stoph- 
let and Azur Thurston. 

In addition, executive and finance 
committees and a large advisory board 
were selected. 





A LARGE GATHERING. 





Prospects Are That Meeting of Actu- 
arial Society Will Be Unusually 
Well Attended. 





At this hour of writing the prospects 
are that the Fall meeting of the Actu- 
arial Society of America, to be held at 


Cincinnati to-day (27th) and _ to-mor- 
row, will be unusually well attended. 
Fifty members of the organization 
have already signified their purpose of 
being present, and still others are ex- 
pected to attend. If the fine weather 
with which Cincinnati has been favor- 
ed of late continues over the gathering 
period, the visiting actuaries will bear 


away most pleasant recollections of the 
good old city. 


Result of Systematic Work. 





What systematic work will accom- 
plish is well illustrated by the record 
of Charles F. Kuhns, who is an agent 
for the John Hancock Mutual Life Co. 
at Baltimore, associated with E. J. 
Clark, Maryland, State agent. 

Mr. Kuhns has only been connected 


with the office for eighteen months, and 
during that period has had issued $260,- 
500 of insurance, of which $238,500 is 
paid for business. The average size 
of each policy has been only $2,500. 

This record shows a steady applica- 
tion to business, and a _ systematic 
effort, that should be a great help to 
any Field Worker who reads this ar- 
ticle. 

From January 1, 1910 to October 31, 
there have been 160 working days, and 
during that period, he has written 104 
applications. This gives him an aver- 
age of one application every 36 hours. 

As in the case of every other success- 
ful agent, Mr. Kuhns has a system by 
which he regulates his work, and keeps 
himself in prospects. This system is 
simple but thorough, and has proven 
very effective. It is a reconstruction 
of the card index system, the only dif- 
ference being that the index is sub- 
divided into each day and month of the 
year; and at the close of each day’s 
work the name and date of birth is 
copied from a pocket memorandum to 
these cards, and each one filed under 
the date upon which the prospect’s age 
changes. 

In this way, Mr. Kuhns has a con- 
stantly increasing number of prospects 
upon whom he can call with the best 
possible reason why they should insure 
to-day. 

He also makes it a point to get as! 





many names from his policyholders as 
possible; this in itself establishes an 
endless chain. 

Mr. Kuhns attributes the success he 
has enjoyed, not to a better system 
than his fellow agents, but to his de- 
termination to stick at it, and be al- 
ways “on the job.” 





New Office for Reliance. 





The increasing importance of Jackson- 
ville as a field for life insurance has 
again been indicated by the opening of 
a branch office there by the Reliance 
Life of Pittsburg. Vice-President H. G. 
Seott and Auditor A. T. Lewis spent 
some time in the city looking the field 
over, and Mr. Lewis will remain in 
charge of the new branch temporarily. 





A Successful Agency. 





A—Mr. Agent, are you aiming for the 
solid material, or only erumbs in this 
profession you have entered? 

S—See that you merit the confidence 
of your superiors by your application 
and concentration of your thought to 
the details of your work. 

U—yYou should remember that each 
day brings opportunities, if you are 
alert and ready to seize them. Canvass 
new faces each day. 

C—See that you make a business or 
professional call upon those families 
living in house between your calls, show 
your goods and leave your card. 

C—Certain it is that, when you shall 
do this and not forget to use your pros- 
pect book, jotting down with accuracy, 
the details of those insurable who are 
away from the home, you will not want 
for good prospects. 

E—Endeavor to close at least one 
small contract in each new family you 
call upon, at the first interview, and 
if not, get on the back call very prompt- 
ly and strike while an applicant is in- 
terested. 

S—Should you meet with rebuffs and 
disparagements during these _ inter- 
views, make your call short, but keep 
sweet, drive home your talks in direct 
lines, use tact to call again by invita- 
tion by your prospects. 

S—Select good healthy people to call 
back upon, ascertain this upon the first 
interview, and it will save your time 
and company’s medical fees 

F—Find out about family history, be 
frank but courteous in telling your ap- 
plicants of the medical end of our busi- 
ness, conceal nothing from the company 
on the application, as in all cases the 
applicants wi’l appreciate vour doing so. 

U—wUse proper judgment in selection 
of the amount of insurance to talk to 
your applicant; this can be ascertained 
by indirect questions, relative to his in- 
come, position he holds, the amount of 
family maintainence he has, and he will 





not be the wiser, but you, many times, 
securing a larger policy. 
IL—Love your company, be _ loyal, 


don’t allow any disparaging talk about 
your company to pass without giving 
information to the facts of any case. | 








THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST : 


increases rapidly. See our per- 
centage of ‘‘ Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 














W. 8S. MITCHELL, President 


$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 


A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 








Admitted Assets - - 
Legal Reserve - 
Net Surplus - 


Head Office: ROME, GEORGIA 


STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 


$40,000,000 INSURANCE IN FORCE 
STATE MUTUAL LIFE INSURANCE CO. 


$2,337, ay 52 
2,068, 5; 


Cc. R. PORTER, President 





a 
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FE. W. 


cases the connection you desire, 
that o 


than will another company. 
that you are not entirely satisfied 
show you what we have to offer 
Nebraska, Missouri and Pennsylvania. 
Minnesota. 


A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Company 
RANDALL, President 
ORGANIZED 1880 

ST. PAUL, MINN. 
The advertisements in this journal show that all companies “ 
the position you can fill is not open to you. 
ne company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done, 
We have no way of knowing 
If you will give us the high sign, we will be pleased to 
Men of large caliber wanted in Mic higan, 
a 2 


want agents.”” In many 


Assuming 


that you contemplate a change, 


Illinois, 


WILLIAMS, Agency Manager, St. Paul, 








Assets $2,127,667.58_ - 


For Territory Address 


RESERVE LOAN LIFE INSURANCE GO. 


Indianapolis, Ind. 


Surplus to Policyholders $236,303.93 


Liabilities $1,891,363.65 











THEN 

“The administration of the Company has 
been beyond reproach; its treatment of its 
policyholders has been liberal and its pay- 
ment of its death claims has been prompt and 
as free from technical objections as was 
possible, with a proper regard for the interests 
of the other policyholders.” 

—S. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De- 
cember 81st, 1907. 


The Southern States 





“That which comes after ever conforms to that which has gone before ” 


INSURANCE 
COrPIPANY 


Life 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available 
Policy contracts up to date. 
Liberal contracts to Agents. 


General Offices: ATLANTA, GA. 


NOW 


“During the two years which have elapsed 
since my previous examination of the Com- 
pany, nothing has occurred which woul 
modify the commendatory statements con- 
tained in my previous report.” 


—S. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De- 
cember 31st, 1909. 








NOW ORCANIZING 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, 
Suite 300-303 Colonial Trust Bidg., Rending, Penna. 


INC., Fiscal Agents 








UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISCO, CAL 
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COMMITTEES FOR NEW YORK. 





Insurance Commissioners Who Will 
Direct Particular Work 
During 1911. 





Membership on the various standing 
committees of the National Convention 
of Insurance Commissions has just been 
announced by Col. Joseph Button of 
Virginia, president of the organization. 
The committee list is as here given: 

Executive Committee.—William H. 
Hotchkiss, New York, chairman; Frank 
H. Hardison, Massachusetts; George EB. 
Beedle, Wisconsin; Reau E. Folk, Ten- 
nessee; Fred W. Potter, Illinois; James 
V. Barry, Michigan; John A. Hartigan, 
Minnesota. 

Credentials—Charles C. Gray, Rhode 
Island, chairman; Charles H. Maull, 
Delaware; Vivian M. Lewis, New Jer- 
sey; J. Eggers, Nevada; Willard Done, 
Utah; John R. Jobe, Arkansas; Sam 
A. Kozer, Oregon. 

Laws and Legislation—Charles C. 
Lemert, Ohio, chairman; Eugene J. Mc- 


Givney, Louisiana; James V. Barry, 
Michigan; Frank H. Hardison, Massa- 
chusetts; William H. Hotchkiss, New 


York; Benjamin F. Crouse, Maryland; 
George H. Adams, New Hampshire; 
Samuel W. McCulloch, Pennsylvania; 
John A. Hartigan, Minnesota. 
Examinations.—James R. Young, 
North Carolina, chairman; James V. 
Barry, Michigan; Theodore H. Mac- 
donald, Connecticut; William H. Hotch- 
kiss, New York; Fred W. Potter, Il- 
linois; John A. Hartigan, Minnesota; 
Fritz Hugh McMaster, South Carolina. 
Reserves Other Than Life.—Frank H. 


Hardison, Massachusetts, chairman; 
Fred W. Potter, Illinois; Frank Blake, 
Missouri; John L. Bleakly, Iowa; 


Beecher Putnam, Maine; John S. Darst, 
West Virginia; Theodore H. Macdon- 
ald, Connecticut; Samuel W. McCul- 
loch, Pennsylvania; William H. Hotch- 
kiss, New York. 

Fraternal Insurance.—Reau E. Folk, 
Tennessee, chairman; Frank H. Hardi- 
son, Massachusetts; James R. Young, 
North Carolina; Charles C. Lemert, 
Ohio; Fred W. Potter, Illinois; T. M 
Henry, Mississippi; William H. Hotch- 
kiss, New York; Milas Lasater, Okla- 
homa; John L. Bleakly, Iowa. 

Expense of Fire Insurance Compan- 
ies—James V. Barry, Michigan, chair- 
man; Eugene J. McGivney, Louisiana; 
Charles C. Lemert, Ohio; Theodore H. 
Macdonald, Connecticut; James R. 
Young, North Carolina; John A. Harti- 
gan, Minnesota; E. C. Cooper, Cali- 
fornia. 

Fidelity and Surety Companies.— 
Benjamin M. Crouse, Maryland, chair- 


man; Samuel W. McCulloch, Pennsyl- 
vania; H. R. Cunningham, Montana; 
Silas R. Barton, Nebraska; Frank 


Blake, Missouri; Fred C. Von Rosen- 
berg, Texas; John S. Darst, West Vir- 
ginia; Cyrus B. Brown, Alabama; John 
C. Billheimer, Indiana. 

Rates of Mortality and Interest.— 
Fred W. Potter, Illinois, chairman; 
William A. Wright, Georgia; George 
E. Beedle, Wisconsin; O. 8S. Basford, 
South Dakota; Cyrus B. Brown, Ala- 
bama; Daniel Curry, District of Colum- 
bia; Willard Done, Utah. 





Assets of Insurance Compantes.— 
George H. Adams, New Hampshire, | 
chairman; H. R. Cunningham, Mon-| 


tana; George U. Young, Arizona; E. S. 
Cooper, North Dakota; W. V. Knott, 
Florida; J. H. Schiveley, Washington; 


T. M. Henry, Mississippi; Charles W. 
Bell, Kentucky; Guy W. Bailey, _ 
mont. 


Unauthorized Insurance.—Fitz Hugh 
McMaster, 


South Carolina, chairman; | 


James R, Young, North Carolina; Jaco-| 
bo Chavez, New Mexico; E. C. Cooper, | 


California; 
Frank Blake, Missouri; Charles 
Maull, Delaware; Milas Lasater, Okla- 
homa; O. §. Basford, South Dakota. 
Taxation. —William L Clayton, Colo-| 
rado, chairman; Vivian M. Lewis, New) 
Jersey; Silas R. Barton, Nebraska; 


T. M. Henry, Mississippi; | 


H. | 


Beecher Putnam, Maine; Daniel Curry, | 


District of Columbia; John C. Bill- 
heimer, Indiana; Charles W. Bell, Ken- 


tucky; Jacob Eggers, Nevada; John 8. 
Darst, West Virginia. 

Valuation of Securities.—William H. 
Hotchkiss, New York, chairman; Frank | 
H. Hardison, Massachusetts; ‘Charles | 
C. Gray, Rhode Island; Joseph Button, | 
president. } 

Miscellaneous.—Eugene J. McGivney, 
Louisiana, chairman; Leroy Grant, | 
Wyoming; William L. Clayton, Colora- | 
do; C. D. Goaslind, Idaho; J. R. Jobe, | 
Arkansas; William V. Knott, Florida; | 
Fred C. Von Rosenberg, Texas; Jacobo 
Chavez, New Mexico; Sam A. Kozer, | 
Oregon. 

Blanks.—Henry D. Appleton, New 
York, chairman; James E. Green, | 
Maryland; M. C. Rowland, Michigan; | 
S. E. Stillwell, Ohio; Isaac Davenport, | 
Virginia; J. E. Lang, Maine; H. Pier- | 
son Hammond, Connecticut; George | 
Graham, Jr., Illinois; Felix Hebert, | 
Rhode Island; L. A. Anderson, Wiscon- | 
sin; L. G. Hodgkins, Massachusetts. 








New Insurance Publication. 

Isidor Singer, who is known to the | 
insurance business chiefly as the com- | 
piler of the International Insurance | 
Encyclopedia, has issued the first num- | 
ber of a new publication devoted to in- | 
surance matters, The Popular Insur 
ance Magazine. As its title indicates, | 
the periodical aims to popularize in- 
surance topics, and it appears in the | 
familiar magazine form. 








Pacific States Handbook. 





The Underwriters’ Handbook of the | 


Pacific States, a valuable compendium 
of information regarding agents, com- 
panies and insurance matters generally 
in that section, is now being published 
by the Underwriters Report of San | 
Francisco. 


In addition to its directory | 


the book contains tables showing the | 


operations of the companies and a 
synopsis of statutory requirements. It 


covers the eight mountain and coast | 


States. The price is $5. 





New Jersey Agency Appointments. 





Aetna.—George E. Duncan, Park 


Ridge. John Hancock.—Joseph Krisch- 
ker, Jr., Elizabeth; Henry Baum, Pas- 
saic. Metropolitan—Marcus Cortese, 


Newark. New York.—Harry H. Brown, 


Philadelphia, Pa.; G. L. Griffin, New 
York; Joseph E. Watson, Montclair. 
Philadelphia——Michael Gilinsky, Tren- | 


ton. 





Look for Dismissal. 





Decision in the conspiracy case, which | 


has been on trial at Newport News, will 
be rendered on Friday, it having been 
taken under submission by the court | 
last week. Members of the Southeast- | 
ern Underwriters Association, who have | 
been in attendace at the hearings, are 
of the opinion that they will secure a 
Jismissal of the charges. In this case 
the Commonwealth, has no right of 
appeal, 











MICHIGAN STATE LIFE} 


DETROIT | 
Will pay a salary and ex-] 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 

Address, 

FREDERIC APPS, 
President 

Give three references first 
letter. 

















1860 


50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


ASOD... ccrcccscccccces $23,626,018.63 
Liabilities (including Di- 
vidend Endowment 


1910 


21,858,691.52 
Dividend -Endowment 
Fund (Deferred 
Dividends)........... 
Hot Sarpias, 2... .ccecce 
Insurance in Foree..... 


2,119,044.00 
1,767,327.11 
92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 














BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
Wyman, Vice Pres. and Treas, 
3. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


| 
| 
| 
| 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 


FIRST 


THE 
MUTUAL 





Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, 


MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 


offers the 
security, 


equitable 


very best possible 
with a safe, 
contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 
Liabilities 
Surplus... 


1910,.... $51,316,643.00 
47,050,672.15 


4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 


J. A. Barbey 


, Secretary 


Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W.A 


LLEN, Manager 


20 Broadway, New York 


LATHROP E. BALDWIN, Mana 
141 Broadway, New 


er 
ork 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











DID YOU EVER SEE 


One of our 20 Payment Life, Decreasing 


Premium, 
beauty. 

from 15” in the 
twentieth year. 
continued, it is 
in 15 years, with 
ance besides; 
the cash value i 


all premium s paid; 


years the paid-1 

ceed the face v 

has a dozer 
This i 


your hands 


the 


agency propositi 


Des Moines 


polic 
At age 


or at the end of 


1 other beautiful 


to sell 
Write in confid 


ies? Honestly, it’s a 
35 premium decreases 
third year to 32% in the 

If initial premium is 
guaranteed to be paid up 
1 a guaranteed cash bal- 
20 years 
$s guaranteed to exceed 
or at the end of 20 
ip insurance v 
alue by 


alue will ex- 
about 457%. It 
features 
kind of goods we put in 
and we have others. 
1 investig 
on with us. 


Life Insurance Co, 


ence, al ate an 


W. A. HARBACH, Secretary 
DES MOINES, IOWA 








last quarter of the year. 


a change at the close of the 
perhaps the territory 
at that time. 


year, 
that you would prefer would be closed 


Write PERRY to-day. 


let us hear from you now, 


HE year of 1910 is rapidly drawing to a close, this being the 


The amount of money earned by the agents of the Philadelphia 
Life from now until the end of the year will more than equal the 
total earnings of agents of other companies for the year 1910. 

If you are in a position to contract with the Philadelphia Life at 
this time, it would be to your interest; or, if you contemplate making 


as 











“OLD HICKORY” 





Z. C. PATTEN, President 
E. B. CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 34 V.-Pres.- 
W. H. GOULD, Seoretary— Actuary 





Development 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 


Supt. of Agents 


In the Seventh Wine: of Conservative and Successful 
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CASUALTY AND 


SURETY HAPPENINGS 








COTTON BILLS GUARANTEE 


SECURED BY SURETY COMPANIES. 








New Line Will Bring $350,000 Premium 
income—Form of Guarantee—Rate 
Six Cents. 





The proposition of issuing a guaran- 
tee of the validity of foreign cotton 
bills of lading, which has been before 
the surety companies and a number of 
New York and British bankers for 
more than six months, has at last been 
brought to a successful conclusion, and 
arrangements are now practically com- 
pleted whereby the surety companies 
will guarantee all cotton bills issued in 
this country for export business. 

This is a decided victory for the 
surety companies, for although they 
were the first to take up the question 
of guaranteeing cotton bills, the bank- 
ers resorted to every expedient before 
finally falling back on the surety guar- 
antee. Readers of The Eastern Under- 
writer are familiar with the progress 
of this plan, how the British and Con- 
tinental banks demanded that all ex- 
port cotton bills of lading should be 
accompanied with a guarantee of genu- 
ineness, to protect them from a recur- 
rence of the great Knight, Yancey & 
Co., cotton frauds by which foreign 
bankers lost heavily. As our banking 
laws prevent American banks from 
making any form of guarantee such as 
was demanded, it became necessary to 
devise some other method. At an im- 
portant conference with representa- 
tives of the southern railroads it was 
arranged for the latter to issue a vali- 
dation certificate with all cotton bills, 
and this plan has since been carried 
out. But when it was placed before 
the foreign bankers they declined to 
accept it as meeting their demands, in- 
sisting upon an unqualified guarantee. 
Then some of the express companies 
made a proposition to issue a guaran- 
tee through their agents in the cotton 
section, but the best they could offer 
was far short of the insurance idea de- 
manded by the banking interests 
abroad. 

The surety companies secured from 
the British bankers a draft of a form 
of guarantee which they would accept. 
This was a complete guarantee of the 
genuineness of the bill and made the 
guarantor liable for the amount of the 
bill of exchange. This form was agreed 
to by the surety companies interested, 
and will be issued by them. It reads 
as follows: 

“In consideration of you, the import- 
er, procuring the acceptance of the 
undermentioned bill of lading, and of 
you, the bank, accepting the same, we 
hereby guarantee to you and to each of 
you severally that the said bill of lad- 
ing is valid and genuine and has been 
signed by the agent duly authorized by 
the carriers therein named, and that at 
the time the bill of lading was issued 
the cotton therein referred to was in 
the actual custody or under the control 
of the issuing carriers. Our liability 
hereunder is limited to the amount of 
the said bill of exchange.” 

It is estimated that this new line will 
vield total premium receipts of over 
$350,000 in normal years. Export cot- 
ton business amounts to about 6.000.000 
bales annually, and the surety compa- 
nies have agreed to issue the guaran- 
tee for a charge of six cents per bale 
As originally considered they were 
asking about twenty cents per bale, 
and the difference in these figures rep- 
resents the difference in tisk assumed 
by the companies now that the rail- 
roads are validating their own bills of 
lading. 

The credit for perfecting the cotton 
bills guarantee is due largely to Vice- 
President Joel C. Rathbone of the Na- 
tional Surety, who went abroad last 
April to confer with the foreign bank- 
ers on the guarantee idea. The com- 


panies which will issue the guarantee 
jointly are the National Surety, Ameri- 
can Surety, U. S. Fidelity & Guaran- 
tee, Fidelity & Deposit and the Title 
Guaranty & Surety of Scranton. 





REID HEADS ORGANIZATION. 





Liability Association Elects Officers for 
New York—Franklin Chairman 
of Executive Committee. 





The Liability Insurance Association 
held its election of officers on Thurs- 
day morning last previous to hearing 
the formal addresses, the following be- 
ing unanimously elected for 1910-11: 

President, A. Duncan Reid, executive 
superintendent of the Ocean Accident 
& Guarantee Corporation. 

Vice-president, Theo. E. Gatey, man- 
ager of the liability department of the 
Fidelity & Casualty Company. 

Secretary and treasurer, Walter E. 
Hoag, assistant United States manager 


of the General Accident Assurance 
Corporation. 

Executive committee, chairman, 
Charles H. Franklin, United States 


manager of the Frankfort Marine Ac- 
cident & Plate Glass Insurance Com- 
pany; W. F. Moore, president of the 
New Amsterdam Casualty Company; 
E. T. Green, president of the Pacific 
Coast Casualty Company; J. J. Murray, 
of the Employers’ Liability Assurance 
Corporation. 

Mr. Reid, the new chief executive of 
the organization, is one of the foremost 
men in liability underwriting; large 
physically and mentally he early attain- 
cd prominence in the business and is 
destined for still greater things. 





EXECUTIVE CHANGES. 





Vice-President Stone to Have Charge 
of Maryland Casualty’s Fidelity 
and Surety Business. 





As soon as practicable and not later 
than November first, complete supervi- 
sion of the fidelity and surety depart- 
ment of the Maryland Casualty Com- 
pany will be assumed by Third Vice- 
President and Auditor James H. Stone. 

To enable his devoting the necessary 
time to his new duties, Mr. Stone will 
be relieved of the auditorship of the 
Company, in which connection he will 
be succeeded by Melton R. Andrews. in 
the service-of the Maryland since 1904, 
and for several years past pay roll and 
agency auditor at the Company’s New 
York office. 

Vice-President Stone is peculiarly 
fitted by reason of his training to effec- 
uvely handle the responsible duties 
of the new post assigned him, and the 
success of the Maryland in the fidelity 
and surety fields will doubtless equal 
that already attained by it in other 
branches of casualty underwriting. 





BIG POLICY—SMALL PREMIUM. 





London Lloyds Place $500,000 on Avia- 
tion Meet for $2,500—Covers 
Spectators. 





London Lloyds has issued a policy 
for $500,000, covering all liability for 
damages due to injuries to spectators 
at the internationa) aviation meet which 
commenced at Belmont Park on Satur- 
day last. 

That the risk is looked upon as slight 
is evidenced by the fact that the pre- 
mium was only $2,500. 

The management has also arranged 
with the Columbia of Jersey City for 
policies on the aeroplanes to be used 
at the meeting, covering risks on them 
from the point of shipment during 
transportation and while they are in the 
shelter-houses at Belmont Park during 
the meeting. This policy is the same 
as that issued on automobiles except 
that the company is not liable for dam- 

(Continued on page 18.) 


UNEXCELLED IN 
Favorable Mortality 
—AND— 

Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 

















THE AGENCY 


OF THE 


RELIANGE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 





—-O0 F——__ 
Properly written and carefully selected 
business. No stock selling, board or re- 


insurance schemes. No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE C0. 
PITTSBURGH, PENN’A. 











MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sizty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful 





Home office co-operation, 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 


THORNTON CHASE, 
Supt., 405 Exch., Bldg., Los Angeles, Cal. 











Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 





furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 


Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 


Geo. J. Kuebler George R. Brown 
Counsel 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


2 
Offers exceptional inducements to reliable and energetic 


men who are experienced in, 


or who would like to en- 


ter, the business of life insurance. 








The Cleveland Life Insurance Co. 


WM. H. HUNT, President 
Is Strong, Progressive and an Agents’ 
Company 


You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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THE CANVASSING SEASON, 





Now Pre-eminently the Time for Secur- 
ing Business—Harvest Awaits 
Active Solicitors. 





While every working day of the year 
affords opportunity for the alert so- 
licitor’ to secure desirable business, 
some periods are more advantageous in 
this respect than others, and he who 
is alive to the situation promptly seizes 
hold of the peculiar conditions and 
works them to a finality. 

“Do you begin to realize,” asks the 
management of the Colonial Life, of its 
agency staff, “that we are in the pre- 
eminent canvassing season? All pe- 
riods are good to the worker but the 
closing quarter offers an immense gain. 
Many are failing to note how rapidly 
the year is closing and are resting on 
fancied victories of the earlier season. 
Some are expecting to have the world 
bow before them as a sequel to what 
they will do at the ‘close.’ The ‘long- 
headed’ ones are piling in the energy 
now and rolling up big and lasting rec- 
ords at this time. With them, every- 
thing done till the year finishes will 
only add to the satisfaction of already 
excellent accounts. In other words, 
they take no chances on next week or 
next month. To-day looks good to 
them and this week is full of promises. 
It is unfortunate that there are only 
a few men in each district who plan for 
enough ahead. The Company some- 
times suspects that the others rather 
let the methodizing and formulating be 
done by the few so that the majority 
may live on their head-work. It is a 
mistake! Every man must do som 
planning for himself! Besides, the 
‘wise ones’ do not tell all they know 
to their indifferent comrades. There 
is, however, for this season one grand, 
reliable, easily-followed and certain 
plan for all—namely, Straight Canvass- 
ing on the basis of at least ‘two per 
day.’ What additions to the individual 
record may yet be made! What in- 
creases in vouchers! What gratifica- 
tion! The time remaining, properly 
used, may add advancement to many 
after the New Year begins. Genuine 
work now will spell success instead of 
failure—but remember there are but 
e‘ght canvassing weeks left? ? ?” 





WITH COSTS ON PLAINTIFF. 





Application for Receivership for South- 
ern Accident Company Dismissed 
by the Court. 





Sometime ago a number of dissatis- 
fied stockholders of the Great Southern 
Accident and Fidelity Company, of At- 
lanta, Ga., alleging faulty management, 
petitioned for the appointment of a re- 
ceiver for the corporation. 

The action was dismissed by the 
court a day or two ago, costs for the 
litigation being put upon the plaintiff. 





Selection of Men. 





Some practical hints as to the type 
of men that should be selected by a 
superintendent .or assistant if the 
largest degree of success is to be at- 
tained in the business, are offered in 
the subjoined by E. H. Lowry, man- 
ager of the York, Pa., district for the 
Colonial Life. Mr. York holds: 

“The success of any district depends 
entirely upon the men a manager or as- 
sistant manager selects for his dis- 
trict or for his staff. Select intelligent 
men. Do not send a man out to can- 
vass unless you have fully explained 
every phase of the business. An as- 
sistant should spend at least two weeks 
with a new recruit, teaching him in this 
period every detail. Constant en- 
couragement and practical help count 
largely. Do not forget to tell him that 
his success is your success and yours 
the company’s success. Do not forget 
to tell him there is a future for him if 


! 
' 


he ‘gets there.’ Impress upon him the | 
necess‘ty and advantage of advance col- | 
lections. Do not forget to tell him of | 
the splendid Ordina:y opportunities. 
Tell him to write the best business pos-| 
sible. ‘The business that pays is the | 
business that stays’ on the company’s| 
books. He should report at eight A. M. | 
and hand in his previous day's work. | 
An early start is what the successful | 
agent needs. At least two applications | 
a day should be secured. Therefore, | 
success is in store for him who picks 
the right kind of men. Do not fail to 
be a ‘winner.’” 





Surety Pays $10,000 Bond. 





Check for $10,000 was recently sent 
by the Guarantee Company of North 
America, of Montreal, to the Fidelity 
Trust Company of Louisville, in full 
settlement of its fidelity bond upon 
August Ropke, a former secretary and 
bookkeeper of the financial institution, 
who was found to have embezzled over 
$1,400,000 of its funds. 





Long Chase for Embezzier. 
| 


The Fidelity and Deposit Company is 
to be complimented on the capture of | 
John Majores, who was indicted in|} 
Scranton a year ago for embezzling 
ten thousand dollars. The man was 
bonded for three thousand dollars with 
the company, and it started a chase for | 
the absconder, which led completely 
around the world, the man being finally 
captured in Charleston. 





Old Time Life Agent Passes Out. 





Edward Agnew, who for 25 years 
has been connected with the Pittsburg 
agency of the Equitable Life, died last 
week. Mr. Agnew was 83 years of age 





New Jersey Agency Appointments. 





Continental.—Conrad H. Christiansen 
West Orange; E. B. Claude, F. W. 
Schneider, Passaic; Generoso Parese, | 
Newark. Fidelity & Casualty.—Shepherd 
Garretson, Bloomfield; Kennedy & Co., 
Camden; John B. and Theodore Ayers, | 
Morristown; George E. Bell, Orange. 
Fidelity & Deposit.—Craft & Co., Bay- 
onne; Francis T. Cogan, West Hoboken: 
Frank M. Taylor & Co., Hackensack. 
North American Accident.—Albert L. E. 
Strassburger, Bloomfield. Ocean Ac- 
cident.—Wesley V. E. Tunison, Passaic. 





WOULD LICENSE BROKERS. 





Charleston, S. C., Official Also Seeks 
Law to Check Operations of 
Unlicensed Companies. 





Incensed at the activity of unauthor- | 
ized fire insurance companies in seek- 
ing business in Charleston, S. C., 
David L. Sinkler, assessor of the city, 
is seeking to draft a law for introduc- | 
tion into the next session of the State 
Legislature, that will remedy the evil 
complained of. 

Mr. Sinkler also proposed a bill com- 
pelling insurance brokers to procure a 
license before being allowed to place | 
business. 








New Syracuse Combination. 





Tuttle, Wightman & Ludley is the 
name of a new firm organized at Syra- 
cuse. The combination will act as man- 
aging underwriters of the Protective 
Fire Insurance Co., now being organ- 
ized. The firm is composed of Robert 
R. Tuttle, Richard Wightman and F. S 
Dudley. 





Whether it be due to inability to 
compete with the automobile output or 
not, the fact remains that the losses 
among carriage manufacturies in and 
about New York City of late, has been 
unusually numerous and severe, and 
underwriters are commenting there- 
upon. 




















The 
Metropolitan Life 
L[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 


The Company the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was : 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rr- 
serve. 


$132,172.72 per day in 
Assets. 


JOHN R. HEGEMAN, President 


Increase of 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OL DEST Southern Life Insurance Com pany 


THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 

Its Policies are clear and definite im their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1909... 2 
Liabilities December 31, 1909 
Insurance in Force December 31, 1909 = . ’ 5 
otal Payments to Policyholders since Organization. 9,820 412 49 

















LIFE INSURANCE COMPANY 
OF BOSTON MASSACMUSETT 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
OB TO-— 
W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 

The Company issues the best and most lib ‘ral forms of Life, Endowment ard Term 


Policies, complying with the rigid :equirements of the Massachusetts Laws 








WANTED 


TRAVELING FIELD REPRESENTATIVE 
LIBERAL SALARY 


Traveling expenses and royalty to a good man who can hire agents and 
write personal business. Address, WILLIAM T. SMITH, Secretary 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 

















The right kind of men can secure the 
right kind of direct contracts in un- 
occupied territory by corresponding with 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
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The address of the officers ts the office 
of this newspaper. Telephone 2497 
John. 
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A GOOD MOVE. 





A decidedly good move is the deci- 
sion of the Association of Life Insur- 
ance Presidents to hold its next annu- 
al meeting in Chicago—the heart of 
the Western field. It is true that the 
organization draws some of its mem- 
bership from Western territory, but we 
believe a broader idea governed in 
selecting Chicago as a meeting place, 
namely, the desire to break down any 
possible barrier which might for one 
moment give the opinion that the As- 
sociation is an Eastern affair. 

In January of this year, a public 
meeting of life insurance company offi- 
cials was held at Washington, D. C. 
Among those who addressed the gath- 
ering being President Taft and Gover- 
nor Hughes of New York (now a jus- 
tice of the United States Supreme 
Court). 

The great objects undertaken by the 
Association embody problems common 
to all companies, and the history of all 
classes of business show that the great- 
est good may be accomplished through 
maximum co-operation, North, South 
East and West all pulling in the same 
direction and for the same beneficial 
result. 

Legislatures in various States have 
swung to the extreme as regards re- 
strictive and burdensome insurance 
legislation. In many instances this 
arose from a desire to accomplish 
something helpful and not with a de- 
termined effort to injure the business. 
Consequently, little difficulty was expe- 
rienced in securing desired amendments 
if confined within proper limits, and 
undertaken in a right manner. No bet- 
ter evidence of this need be given than 
the status of affairs in New York State. 
The expense limit, restriction as to 
new business, policy provisions, and in 
fact, all important features of the law 
have been modified within the past 
two years. 

No organization is better equipped 
for such work than the Association of 
Life Insurance Presidents. General 
Manager Cox hag shown himself to be 
a capable, trustworthy leader, and from 
the first has aimed to demonstrate that 
the welfare of the business as a whole, 
and not of a few companies only, is the 
chief object of the Association with 
which he is identified. 





VALUE OF ADVERTISING. 


The people of Iowa are smarting un- 
der the small ratio of growth in popu- 
lation of their State during the past 
census period as compared with other 
sections of the country. Iowa is a de- 
lightful State and its people—well 
there are none better on earth. Why 
then the lack of growth? 

An Iowa paper offers the following 
in answer to the inquiry and the pro- 
per means for altering the condition: 

Iowa should advertise because it is 
rich in undeveloped resources, is the 
greatest farming country in the world, 
is ideally located and has a climate 
that no State in the nation can equal. 
California boasts of its climate, but it 
is not to be compared with Iowa, but 
everybody knows of California because 
it has advertised the fact far and wide. 
We hear much of the orange crop of 
some States, but they shrink to almost 
nothing compared with the corn crop 
of this State, while other products can 
be raised equally as well. Rockyford, 
Colo., has advertised its melons, but 
the melons raised on Muscatine island 
are far superior to those raised any 
place in the United States. As a manu- 
facturing State Iowa can offer induce- 
ments that appeal to any business man. 
It is located close to the great markets 
of the country, such as Chicago, Kan- 
sas City, Omaha and St. Paul and 
Minneapolis, and with the great Miss- 
issippi along its eastern border and the 
revival of river traffic it will be in 
close touch with the Panama canal 
upon its completion. Iowa has abund- 
ant features to advertise and it is de- 
serving of severe censure for having 
hidden its candle under a bushel for so 
many years. Iowa cities, Iowa lands 
and Iowa people are the greatest in the 
world. 

Here we have the explanation. Iowa 
has attractions, but few people seeking 
such opportunities know about them. 
That is the way with some insurance 
companies. They try to do everything 
from the home office. Opportunities in 
plenty, they have, but producers in the 
field know nothing about’ them. 
Thousands of dollars in expense and 
years of valuable time are spent in a 
“still” hunt, or perchance a_ hope 
that somebody may be attracted their 
way, while the more progressive man- 
ager spends a few dollars in printers 
ink, and thus is speedily placed in 
touch with the desirable men looking 
for attractive openings. 

It is remarkable how many there are 
who do not believe in advertising, but 
who know full well that others, with 
what they believe to be less attractive 
propositions, pass them in business 
progress. Judicious advertising. That 
is the secret. 





NO BUSINESS DEPRESSION. 





According to the report issued by the 
Department of Agriculture the farmer 
will receive for his crop of wheat, corn 
and oats for the year 1910, the neat 
little sum of $2,600,000,000, and harvest 
the largest grain yield in the history 
of the country. 

The creation of such an enormous 
amount of wealth in a single year will 
drive the pessimist, who is continually 
predicting panics and business depres- 
sion, to the “tall timbers.” 





“LOSS OF LIFE A DISGRACE.” 





Speaking of the frequency with 
which mine disasters occur, snuffing 
out hundreds of lives with but little 
if any warning, Thomas L. Lewis, 
president of the United Mine Workers 


of America, declares that these explo- 
sions and the terrible results are a dis- 
grace and a discredit to modern civili- 
zation. He says: 

The terrible loss of life in the min- 
ing industry is a disgrace and a dis- 
credit to our modern civilization. It 
will be impossible ever to devise any 
means that will eliminate entirely acci- 
dents or loss of life in the coal mines 
of our country, but it is well known to 
those familiar with the mining situa- 
tion that the death rate can be reduced 
materially and the accidents very 
much lessened. 

When there is more attention paid 
to the care of life and just a little less 
to increased tonnage, we will not have 
so many accidents in the coal business 
of the country. 





WANTS POWER, BUT NOT COST. 





The State of Texas, not content with 
allowing fire insurance companies to 
do their own rating, decided to have a 
board for this purpose, which .action, 
by the way, has been a source of con- 
tinued friction and special legislation. 

It is now decided, however, that 
while the State wanted the board, it 
does not propose to pay the cost of it, 
and the insurance commissioner has 
notified some 120 fire insurance com- 
panies doing business there that they 
must bear pro rata the sum of $15,000 
to cover the expenses of the board for 
the year ended August 31, 1910. 

The item considered alongside of 
what companies already pay for doing 
business in Texas, is not a large one, 
but why should it nor be paid out of 
the revenue derived by the State from 
insurance companies? 





ENDORSE CONTINGENT PLAN. 





Vermont Local Agents Would Have 
the Maximum Rate as Applied 
in West. 





At the annual meeting of the Ver- 
mont Association of Local Fire Insur- 
ance Agents held at Waterbury last 
week, resolutions were passed favoring 
the contingent plan of commission and 
endorsing the recommendations of the 
joint conference committee of the Na- 
tional Association relative to trust 
lines and brokers. The resolution was 
as follows: 

“Resolved, That this association en- 
dorse the National and Southern Asso- 
ciations’ recommendation that agents 
in Eastern territory be paid the maxi- 
mum rate of commission now paid to 
Western agents or its equivalent, and 
that in view of the action taken at the 
Insurance Commissioners’ Convention 
we believe that the contingent plan 
would accomplish this result in the 
most satisfactory way.” 

The Legislation Committee of the as- 
sociation was instructed to prepare 
bills to be presented at the next ses- 
sion of the Legislature carrying out 
the recommendations of the joint con 
ference committee in regard to non 
admitted companies. 





IN NEW JERSEY. 





Foreign Re-Insurance Corporation Ad- 
mitted to the State—Has As- 
sets Here of $501,795. 





The Union & Phenix Espanol Insur- 
ance Company, of Madrid, Spain, a fire 
Company, which recently entered the 
United States, has been admitted to 
the State of New Jersey. 

The Company commences business in 
this country with assets amounting to 
501,795.49, represented by investments 
in municipal and railroad securities, 
$200,000 of which is on deposit with the 
New York Insurance Department. 

Foster, Douglas & Folsom, of No. 1 
Liberty St., New York, are the U. S. 
managers of the Company, and The 
Mercantile Trust Company, of New 
York, is trustee. 





|OF PERSONAL INTEREST 


President Kirk and Secretary Cum- 
mins, of the Equitable Life of Iowa, may 
properly be classed among the insur- 
ance men who have farming as a hobby. 
Mr. Kirk owns three farms and on one— 
320 acres in extent—is putting in sev- 
eral miles of draining with pipes rang- 
ing from 6 to 36 inches in diameter. 
Mr. Cummins owns two farms, but is 
not quite sure that his leaning toward 
the farm is sufficient to induce him to 
take to the plow at the present stage 
of life. Whatever their inclination may 
be, for or against the farm, it cannot 
be denied that these two men have 
built well in giving to the West one of 
its high-grade life insurance companies. 











Recent visitors to the Metropolis 
were O. S. Carlton and Dr. J. H. Flor- 
ence, respectively vice-president and 
medical director of the Great Southern 
Life, of Houston, Texas, one of the 
best conducted life insurance compa- 
nies of the South. 


An idea as to the strength of the or- 
ganization and the above-board policy 
of its management may be gleaned 
from its recent action in voluntarily 
depositing with the State Treasurer of 
Texas $500,000, which is quite apart 
from the legal reserve. 

The Great Southern is meeting with 
a high degree of prosperity, which will 
be pleasing to all who approve of 
straightforward business methods. 





H. S. Nollen, the genial secretary of 
the Bankers Life Association of Des 
Moines, left that city on Monday of last 
week in an auto with New York as his 
destination, and, if the weather permits, 
will return the same way. Mr. Nollen 
usually takes his well-earned vacation 
in the fall of the year, and the journey 
to New York and return in an automo- 
hile is in line with his idea of getting 
all exercise possible in the open air. 
When at home, he is an enthusiastic 
golfer, a game greatly enjoyed by sev- 
eral other Des Moines insurance offi- 
cials and field men. 





We had a. chance the other day to 
shake hands with Sidney A. Foster, sec- 
retary of the Royal Union Mutua) Life 
of Des Moines—caught him just as he 
was rushing for a train. Mr. Foster, by 
the way, has discovered the process by 
which one may refrain from aging; at 
any rate he does not look a day older 
than he did ten years ago. His prescrip- 
tion is this: Go to bed early, be first at 
the office and “work like blazes’ from, 
say, seven o’clock until one, then cast 
business cares aside for the fascination 
of golf. This he supplements by that 
most admirable and valuable trait of 
keeping on the sunny side of life. 





President Melson, of the Missouri 
State Life of St. Louis, which has some 
$25,000,000 of insurance in force and 
about $600,000 surplus to policyholders, 
was originally solicitor, bookkeeper and 
general utility man of the Company. 
When he went to the office in the 
morning, he took his supper with him, 
doing the detail office work when 
others were through with their daily 
labor. It is well nigh impossible to get 
men to buckle down to a proposition 
in that manner these days. 





F. D. Cross, formerly New England 
special agent for the Westchester Fire, 
has been elected secretary of the 
Roger Williams Fire, of Providence. 
The Company is to be reorganized with 
a capital of $500,000 and a liberal sur- 
plus. 





An increase of $50,000 is recorded in 
the Minnesota fire loss for August, 
1910, as compared with the record for 
the same month of the preceding year, 
the figures being $160,000 and $110,000 
respectively. 
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EXPENSE LIMITATION | 





New York Insurance Superintendent 
Urges Reduction of Commissions 
to Agents and Brokers. 





At the annual gathering of the Board 
of Casualty and Surety Underwriters in 
this city, some days ago, one of the 
chief speakers was Superintendent W. 
H. Hotchkiss, of the New York Insur- 
ance Department. 


Mr. Hotchkiss prefaced his prepared 
address with the following unmistakable 
statement as to the expense element in 
the insurance business: 

“I want to say also to you a thing 
which, perhaps, may seem sophomoric 
to you, but it is a thought which has 
been borne in on me in my brief 
service; that I feel certain that in the 
field of casualty and surety insurance, 
as has already been recognized in the 
life field and will probably be recogniz- 
ed as the result of the present investi- 
gation into the fire field in this State, 
the cost of salesmanship of your com- 
mcdity is considerably too large, and 
that retrenchment is to be the rule, as 
I hear it is to be in the State of New 
York next year—if retrenchment is to 
be made the rule in the casualty and 
surety fields of insurance in this coun- 
try—that is the place where the knife 
must be placed first. 

“We have done that, as you know, in 
the life field by limiting particularly the 
agency expense of companies. | think 
the same thing is coming in the fire 
field, thanks to the work of the com- 
panies in conjunction with a committee 
of the insurance commissioners, of 
which Brother Barry is chairman, and 
it is bound to come because the same 
things lead to the same results in this 
field of yours. The American people is 
not in the habit of paying more than 
what a thing is worth very long, and 
if they are paying more for casualty 
and surety insurance than they ought— 
because too much is too much—they 
will wake very soon and that too much 
will be somewhat reduced. Perhaps the 
time has not yet come; perhaps I am 
somewhat in advance of the time in 
making these suggestions to you, but 
unless there is a retrenchment I am 
quite certain that you will be up against 
legislation which will lead to casualty 
mutual companies whose actions in fire 
insurance have not been such as to 
commend them to the New York De- 
partment.” 


MARKET VALUE CLAUSE. 





Its Use Decided Upon for Middle De- 
partment Territory—Reason ble- 
ness of Action. 





In justice to the companies they rep- 
resent members of the Underwriters 
Association of the Middle Department, 
at their most recent meeting, decided 
to make use of the market value clause 










INCORPORATED 1855 


ACENTS 


compulsory upon business written in 
the territory in future. 

Hitherto jumber merchants in small 
country towns have insisted that the 
price paid for destroyed property be 
governed by Philadelphia quotations, 
regardless of the reduced cost of stor- 
age, shipping and handling the mate- 
rials in smaller places, the injustice of 
which was manifest to the insurance 
men, but which they were powerless 
to overcome through lack of specific 
policy condition. In like manner the 
Pennsylvania tanneries measured their 
loss by Boston quotations, ignoring the 
difference in local conditions. 

Under the market value clause the 
measure of indemnity will be the actu- 
al cost of the material plus the expense 
of finishing it. 





NATCHEZ, MISS. 





Will It Improve Its Fire Protective 
Facilities or Run Chances of 
Conflagration? 





Under the direction of the Chamber 
of Commerce of Natchez, Miss., careful 
inquiry is being made as to the amount 
of fire insurance premiums collected 
from the city, with a view to deciding 
whether to recommend installing pro- 
tective facilities called for by the un- 
derwriters, or ignore the suggestion 
and take chances of a conflagration. 

Following a petition from property 
owners of Natchez for reduced rates, 
the Mississippi Bureau made a critical 
inspection of the city’s fire hazard and 
the means at hand for coping with it. 
In the latter respect the equipment was 
found to be decidedly poor, there be- 
ing among other deficiencies a lack of 
sufficient water pressure; lack of fire 
alarms; lack of a paid fire department 
and a lack of sufficient equipment. 
The city has a large volunteer fire de- 
partment, two fire engines, a chemical 
engine, a hook and ladder truck and 
seven hose reels. 

The Bureau.asks for a pumping sta- 
tion; a fire alarm system, a paid chief 
= eight paid firemen and larger noz- 
zles. 





BOARD AND NON-BOARD. 





Canton, Pa., Agent Writing for Both 
Classes of Companies—Specials 
to Act. 





One of the prominent local agents of 
Canton, Pa., is accused of representing 
both board and non-board companies, 
and impartially writing business for 
each class. When the matter came be- 
fore the association offices they prompt- | 
ly agreed to leave the accommodat- 
ing local, and seek representation else- | 
where. 

Two or three companies, however, 
have yet to declare themselves and 
must elect whether they will flock with 
the “regulars” or Ishmael like, skir- 
mish on the outside. | 











THE 


Continental (Fire) Insurance Gompany 
OF NEW YORK 


This company stands fer conservation of the American 
agency system. 

It opposes introduction of European methods hurtful to 
that system. 

It is in favor of profit sharing commissions. 

In brief, it is aligned with the agent. 


Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


The Fidelity-Phenix is a powerful company. 
Its power is used in the interests of the 
agents—not against them. 


HELP THE COMPANY THAT HELPS You 





Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
205 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 





THREE 
FIDELITY 


UNDERWRITERS 
MAXIMS: 
Overhead writing is underhand dealing. 
Profit sharing commissions make positive incomes. 
A great company is a big company whose principles equal 
its assets. 





Home Office 
46 CEDAR STREET, NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 











TH E 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 





IN BUSINESS 


54 YEARS 





| | SURPLUS TO POLICY-HOLDERS 


3) OVER $450,000 > 


Agency Department: 425 Walnut Street, Philadelphia, Pa. 


WANTED AT ALL DESIRABLE POINTS 
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AN OFFICIAL WARNING. 





Companies and Agents Cautioned 
Against Violating Wisconsin Law 
On Unauthorized Insurance. 





Several cases of the solicitation of 
business from citizens of Wisconsin, by 
agents and companies not domiciled in 
er licensed in the State, having been 
brought to the attention of Hon. George 
E. Beedle, commissioner of insurance, 
that official addressed the Attorney- 
General of the State upon the subject 
as follows: 

“An agent residing outside of this 
State, of a life insurance company not 
licensed to do business in this State, 
transmits by mail to a citizen and res- 
ident of this State, a letter soliciting 
him to take out a policy of life insur- 
ance in such unauthorized company. 
The person so soliciting, makes appli- 
cation for a policy and goes outside of 
the State for his medical examination. 
Afterward, the policy is mailed from 
out the State to the insured at his place 
of residence in this State, and his 
check is returned to the agent in pay- 
ment of the premium. 

“Is the letter soliciting the taking of 
the life insurance a violation by the 
agent of the company, or both, of sec- 
tions 1976 and 1978 and other sections 
of the statutes, and if so, what proceed- 
ings can be had against such agent or 
company?” 

In reply, Mr. Beedle says the Attor- 
ney-General calls attention to the fol- 
lowing statutes: 

“Section 1976 provides that no person 
shall act or aid in any manner in trans- 
acting the business of or with any in- 
surance corporation of any kind in 
placing risks or in collecting any pre- 
miums or assessments or effecting any 
business therein without a certificate of 
authority showing that the corporation 
is licensed to do business in this State. 

“Section 1978 provides that no cor- 
poration or individual shall do any 
business of insurance of any kind in 
this State or with any resident of this 
State except according to the conditions 
and restrictions of these statutes. 

“Section 1947—5 provides that: 

‘‘No life insurance company whatever 
shall do any business in this State, nor 
shall any person act as agent or other- 
wise within this State in receiving or 
procuring applications for life insurance 
or in any manner aid in transacting 
such business for any such corporation 
until it shall have first procured a li- 
cense,’ ”’ 

“He then,” 
Commissioner, 
language of Mr. 
the case of Rose v. 
545, construing similar 
section 1915: 

‘*The object of this statute is so plain 


continues the Insurance 
“calls attention to the 
Justice Winslow in 
Kimberley, 89 Wis. 
language in 





that it cannot be mistaken. It is to 


protect our citizens against irresponsi- | 


ble and worthless foreign companies of 
the very kind which we have now be- 
fore us. The evil to be corrected is 


not the writing of a policy by an un-| 


licensed company within this State 
alone, but the writing of such a policy 
at all. Bearing in mind the object of 
the statute and the evil to be corrected, 
it is very plain that the object will 
be largely defeated and the evil will 
flourish as before if 
companies without license can establish 
their agencies just outside of the State 
line and conduct their business by 
mail.’” 

“The language of Mr. Justice Barnes 
in State v. Columbian National Life In- 
surance Company, 141 Wis. 557, is also 
quoted, namely: 

‘‘In my opinion the means or meth- 
ods adopted for soliciting insurance or 
of transacting the business are imma- 
terial. Such acts may be and frequent- 
ly are done in various other ways than 
by personal solicitation or transaction, 
as by phone, by telegraph or by letter. 
Section 1978 prohibits ihe doing of bus- 
iness of any kind “in this State or 
with any resident of this State” ex- 
cept by duly licensed companies and 
agents.’ ” 

He then cites U. S. v. Thayer, 209 U. 
S. 39, and other Federal cases, and Rose 
v. State (Ga.), 62 S. E. 123, showing 
that a State may puuish for a crime 
consummated through the mails and 
that in case of solicitation by mail the 
offense is committed at the time and 
place of the delivery of the letters. 

The Attorney-General then adds: 

“In my opinion the acts enumerated 
in your statement of facts, upon the 
receipt of the letter in this State, con- 
stitute a violation of section 1978 and 
of section 1947—5, by hoth the offend- 
ing company and its agents engaged in 
such acts, the penalty for such offenses 
being that prescribed by section 19550— 
5 which is enforcable through criminal 
proceedings.” 

“It will be apparent from the fore- 
going,” says Mr. Beedle, “that all so- 
licitation or attempts by any un- 
authorized insurance company, whether 
life, fire or casualty, to do any busi- 
ness in this State by inail or otherwise 
is unlawful and may be punished under 
the statutes mentioned. 

“Since the foregoing opinion was ren- 
dered and given to the public through 
the press, complaints of the solicitation 
of unauthorized insurance have been 
renewed. 

“It is our belief that the law on this 
subject may not be fully understood 
and that companies and agents, who 
might innocently, would not wilfully 
violate the law. For this reason spe- 
cial attention is directed to this opin- 
lon and its effect.” 





FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
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THE LEADING FIRE COMPANY 
OF THE WORLD 





[of Liverpool England. | 








MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854 


—— wae 


William G. Whilden, President 
W. K Reifsnyder, Secretary 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 





TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 
Representing Eighteen Leading 
Fire Companies 


for 
Atlantic City ae Vicinity 


Have desirable opening for 
another strong company. 











Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 


(of New Haven) 


—FOR— 
NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
~ “Brokers. Wicue our Hupense 








Established 1864 


EB. Ss. 


66 BROADWAY ° 


Fire Insurance Stocks 


Telephone 2817 Rector 


BAILEY 


—DEALER 


“A Specialty” 
NEW YORK 








Calumet Insurance Company 
CHICAGO 








AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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TURN DOWN TOBACCO PEOPLE 





| 


THE RIOT CLAUSE MUST STAND. | 





Kentucky Tobacco Committee Rejects 
Plan of Regie Interests—The 
Proposition in Detail. 





At a meeting of the field men of com- 
panies interested in the Kentucky to- 
bacco situation, held in Louisville Tues- 
day, the proposition put forward by 
the Regie and other tobacco interests 
was overwhelmingly defeated, only 
three company representatives voting 
in the affirmative. 

The tobacco people sought to have 
the insurance companies eliminate the 
riot clause and agree not to cancel 
policies for any reason during their 
life, in consideration of which action 
the large tobacco lines controlled by 
the foreign interest, would be placed 
with the stock companies. 

it is the opinion of the companies 
that the adoption of the Ciause desired 
by the tovacco people would not be 
permitted by tne laws of the State. 

As chairman of the Kentucky Tobac- 
co Committee of the Kentucky Board 
of Underwriters, J. P. Hubbie, under 
recent date, outlined the conditions 
in the business in the following letter 
to the companies: 

“In view of the fact that considerab.e 
of the tobacco business of this State 
has been lost trom time to time to out- 
side companies, the Kentucky Board of 
Fire Underwriters, at iis semi-annual 
meeting in June last, appointed a spe 
cial committee to investigate the rea- 
sons for dissatisfaction on the part of 
the tobacco interests in question. 

“Upon conferring with representa- 
tives of the W. G. Dunnington Company 
and the Italian Government, which in- 
terests have large holdings in this 
State, it developed that they would pre- 
fer to place all of their business with 
siock companies, and are willing to do 
so if a satisfactory contract can be had. 
These people have large re-handling 
and stemming houses located at the fol- 
lowing points: 

“Fulton, Henderson, Hopkinsville, La 
Center, Madisonville, Mayfield, Murray, 


Paducah, Slaughtersville, Uniontown, 
Ky., and Clarksville, Martin, Paris, 
Springfield, Tenn., handling a large 


quantity of tobacco, and on which they 
placed last year, through outside compa- 
nies, insurance amounting to approxi- 
mately one million dollars. Most of this 
is short-term insurance, but will run, 
on the average about six months. Pre- 
miums paid on this business last year 
amounted to something over fifteen 
thousand dollars. 

“These people also have large to- 
baeco warehouses, located at the fol- 
lowing points: 

“Louisville, Hopkinsville, 
Ky., and Clarksville, Tenn. 

“But the business at these points, 
amounting to approximately six hun- 
dred twenty-five thousand dollars last 
year, is written by stock companies do- 
ing business in Kentucky, through 
local agencies, and, according to the un- 
derstanding of the committee, will con- 
tinue to be so handled. 

The tobacco in question is purchased 
for the Italian Government by W. G. 
Dunnington & Co.; consequently the 
tobaeco committee’s conference was 
with the following gentlemen: 

“Jos. Ferigo, General Representative 
from Italy; Andrea Scalvini, Commis- 
sioner of Italian Government from New 
York: W. G. Dunnington, from Lynch- 
burg, Va.; R. G. Morton, of firm of W. 
G. D. & Co., from Louisville. 

“The committee’s solicitations were 
met by Mr. Scalvini with the promise 
on his part to recommend to his gOv- 
ernment the return of the re-handling 
and stemming house business to stock 
companies doing business in Kentucky 
on condition that the “riot” clause be 
waived, and for which they would be 
willing to pay an extra premium of 
one-quarter of one per cent.; also that 


Paducah, 








LECITIMATE SURPLUS LINES 





ESTABLISHED 1824 


oi legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 


FRANK & DvuBOIS, U. S. Attorneys, 47 William St., New York 
Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy-holders. 


Home Office Assets, $12,191,000 








all policies be endorsed with non-can- 
cellation agreement. 

“Under the circumstances and acting 
in accord with instructions given this 
committee by the Kentucky Board of 
Fire Underwriters at its semi-annual 
meeting, a meeting is called of all com- 
panies doing business in Kentucky for 
‘Tuesday, October 25, 1910, at ten o'clock 
a. m., at the Louisville Board rooms, 
Louisville, Ky., for the purpose of giv- 
ing consideration to the following agree- 
ment to be made a part of policy con- 
tracts, conditional, as before stated, 
that companies will receive an addi- 
tional premium of 25 cents on each $100 
liability. 

“In consideration of $........ addi- 
tional premium, this Company hereby 
assumes liability for loss by fire caused 
directly or indirectly, by invasion, in- 
surrection, riot, civil war or commotion, 
or military or usurped power, or by or- 
der of any civil authority; and this 
Company hereby agrees that this pol- 
icy shall not be cancelled without the 
consent of the assured. 

“Attached to and forming a part of 
OU BA bedi vee of the 
insurance Company, of 

“In talking with these peopte, 
expressed little fear of a repetition of 
night-rider troubles, but since they can- 
not be sure of the correctness of their 
judgment, desire to protect their Gov- 
ernment against all possible danger. 
However, it might be well to state just 
here that the concessions in question 
are to cover the business of this com- 
ing season only, therefore, in passing 
on the matter kindly understand that 
you will bind your company for one 
year only. ‘ 

“As we must give our final answer 
on the above date, you wil! realize the 
importance of this meeting. Please be 
present and prepared to act.” 





WITH FIDELITY-PHENIX. 





P. A. Cosgrove Becomes Special Agent 
for Company in Part of 
New England. 





On the first prox. P. A. Cosgrove will 
retire from the field staff of the E. E. 
Hall, general agency of New York City, 
to connect with the Fidelity-Phenix. 
He will represent the latter Company 
as its special agent for Eastern Mas- 
sachusetts and Vermont. Mr. Cosgrove 
has had considerable field experience 
both in New York State and New Eng- 
land, and is well regarded wherever he 
is known. 


READY ABOUT JANUARY 1, 





New Jersey Fire Plans to Get Under- 
way Shortly—Over $200,000 Already 
Paid In. 





Those active in organizing the New 
Jersey Fire, of Newark, profess thor- 
ough satisfaction at the degree of suc 
cess attained thus far and the ovtlook 
for the future. To date $212,240 had 
been paid in on account of subscrip- 
tions, and additional funds are being 
hud steadily. 

When formed, the Company will have 
as its managing underwriter William G. 
Whilden, president of the Monongahela 
Fire, of Pittsburg, and of the New York 
City firm of Whilden and Hancock. 





Seven Per Cent. Commission Now. 





In advising the companies on the 
stock of Edmonston & Company, whol« 
sale dealers in shoes at Washington, 
D. C., of the result of handling the 


damaged goods, the Underwriters Sal- 


vage Company charges seven per cent. 
for its work instead of the five per 
cent. usually demanded. The wrecking 
process yielded $13,962.35 to the insur 


ance interests, on a sound value of 
$47,543. Undue haste in handling the 
loss cannot be charged against the! 


wrecking company, fully three months 


having elapsed between the time of the 
fire and the date upon which a final 
statement was had by the insurance 
companies. 

A feature in 


connection with the 


claim that does not enthusiasticalls 
commend itself to underwriters is the 
permission given the assured to stamn 
all shoes—soiled and unsoiled—“fire” 


the imprint of course, very materially 
lessening the salable value of the 
goods. 








HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 


Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 
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‘The Leading Fire Insurance Compapy. 
of America.” 








WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital... . . $1,000,000.00 
DOE co0e es sa 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - + + $1,000,000.00 
Cash Assets - - + $4,395,626.89 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company ts in the con- 
servation of its management, management of 
THE HANOVER is am absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWTE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
efferson 
Queen City 


Firemens of New Jersey 

St. Paul F. & M. 

Continental ef New York 

Springfield F. & M. 
estern Pa. 





PHILADELPHIA SUB 


William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


FACILITIES OFFERED TO BROKERS AND ACCENTS 


CLARENCE A. KROUSE & CO. 
GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 
William Penn of Pa. 


Granite State 
Springfield F. & M. 


Peoples National 

Conc ia 

Pheenix of Connecticut 
Teutonia 





Atiantic City, Ocean City, Wildwood and Cape May Prepete—Mete a Specialty of Motion 


Picture Theatre Risks 


International 


URBAN TERRITORY 


International 


Queen City 


Continental of New York 
Hawkeye 
Phoenix of Connecticut 


Franklin of Philadelphia 
Granite State 

Hawkeye 

Humboldt 

Jefferson 
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DIFFICULT TO SELECT. 





Committee to Investigate Charges 
Against Suburban Exchange Mem- 
bers Not Yet Appointed. 





It was expected that President Day 
of the Suburban Fire Insurance Ex- 
change would announce his selection 
of members of a special committee to 
investigate charges of bad faith against 
members of the organization preferred 
last week by Vice-President Smith of 
the National Fire on Tuesday, but he 
failed to do so. He will likely make 
the appointments within a day or iwe. 

Mr. Smith’s especial grievance was 
the payment of excess brokerages, a 
practice he asserted, that had become 
widely prevalent by certain New York 
companies and general agencies. He 
further averred that excess commis- 
sions were allowed in certain quarters, 
and also that the Exchange rules gov- 
‘erning the appointment of agencies 
were persistently ignored. 

While the evils complained of were 
generally gossiped about for a long time, 
the National’s vice-president said he had 
not cared to formulate definite charges 
until he had secured complete evi- 
dence. 

Mr. Smith, continuing, said that he 
held checks and vouchers proving be- 
yond question the payment of excess 
brokerage, and urged that if under- 
hand practices in this respect were to 
go unpunished, all rules governing 
brokerages be waived and competing 
companies and agents be placed upon 
a basis of equality. 

In like manner he declared he had 
proof positive of the granting of ex- 
cess commissions, by certain member- 
ship officers, and emphatically held 
that unless uniformity in this respect 
could be secured, the very existence of 
the Exchange was imperiled. 

The willful violation of pledges in 
appointing agents was dwelt upon at 
length, and the management of the 
Exchange roundly scored for its vacil- 
lating policy in dealing with com- 
plaints regarding same. 

Concluding his forceful arraignment 
of the illegal practices and those given 
to following them, Mr. Smith made a 
strong plea for fair play, not alone for 
the benefit of the National, but in the 
interest of the entire Exchange mem- 
bership. 





CHANGE IN GENERAL AGENCY. 





Pettibone & Krouse to Handle Five 
Important States for Hawkeye 
of lowa. 





Following the election of R. S. How- 
ell of Philadelphia, for sometime past 
Eastern general agent of the Hawkeye 
Fire, of Iowa, to the assistant secre- 
taryship of the Company, supervision 
of the Hawkeye’s interests in the 
States of Pennsylvania, New Jersey, 
Delaware, Ohio and West Virginia, has 
been placed in the hands of Pettibone 
& Krouse, of Philadelphia, with the 
title of general agents. The firm had 


handled the Company in Ohio and 
West Virginia for a number of years, 
and the voluntary enlargement of their 
territory is the best possible evidence 
by the head office, of its satisfaction | 
with their administration. 





AUTO SCHEDULE TROUBLE. 





Companies Claim They Cannot Meet 
Lloyds Competition—Conference 
To Be Held Here. 





The new automobile schedule in 
force in Chicago is causing trouble for 
the stock companies writing this line. 
It is claimed that since it went into ef- 
fect they are losing business by whole- 
sale to London Lloyds. It is hoped to 
arrange a conference with the execu- 
tive committee of the Automobile In- 
surance Association in this city to ar- 
range for meeting this competition, or 
at least to permit the companies to 
hold their business. 





TEXAS ASSESSMENT MUDDLE. 








| 

Rating Law Conflicts With Old Statute 
—Some Companies Exempt from 

Tax Levy. 

It has been discovered that some fire 
insurance companies are exempt from 
the assessments under the rating law, 
which are intended to cover the ex- 
penses of the State rating board, and 
the $15,000 necessary will have to be 
borne by the other companies that are 
not so exempt. 

Under the Robinson law all compa- 
nies that have paid 2% per cent. on 
their gross premiums are exempt from 
further contribution. There are a num- 
ber of companies which come under this 
provision, and kicks are plentiful just | 
now at the insurance department. 

The attorney-general has decided that 
there is no way in which to open the | 
Giens Falls mandamus case against the | 
former commissioner. 





| 
| 
| 
| 
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WITH STATE RATE-MAKER. 





D. R. Frary Resigns Special Agency of | 
Continental to Join Burkhart’s 
Office. 





To assume an important position 
with W. H. Burkhart, the New Jersey 
rate-maker, D. R. Frary, recently re- 
signed the Southern New Jersey spe- 
cial agency of the Continental. 





Mutuals in a Bad Way. 





Four mutual fire insurance compa- 
nies of Pennsylvania recently gave up| 
the fight and are now in the hands of | 
a receiver. They are the Reliable Mu- | 
tual, the Paxton Fire, Kensington Mu- | 
tual and Reserve Mutual. All four| 
were organizations promoted by Charles 
F. Dolliney, who was a president of all 
of them. Dolliner has disappeared and 
Receiver James A. Tanner, who was | 
appointed by the Dauphin County 
courts has been unable to locate any 
assets. All of the concerns had offices 
in Philadelphia. 








LIFE Pr ii, WE HANDLE ALL LINES rae) FIRE 


THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACENTS 
A Live Office—Managed by 


Experienced Insurance Men 











; CASUALTY | 


10 WALL STREET 
NEW YORK 


PHONE 554 RECTOR ae ‘ SURETY | 














FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET 





BROOKLYN 








Western Reserve Insurance Co. !eveland, Ohio 


MARS E. WAGAR, President ROBERT E. GOOGH, Sec’y and Treas. 
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JNO. A. KELLY & CO., General Agents 
84 WILLIAM STREET, NEW YORK CITY 















T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 























LOUIS ss. 
E. E. HALL. & CO., 45 Cedar Street, New York 


WAKEFIELD, MORLEY & CO., Hartford, Conn. 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 





$1,000,000.00 





Cee CE 5." woutea wee ote. eee 

a Pannen sauna me Poe eee. oe ne 2,468,409.88 

Liabilities (except Capital and Surplus).... 850,835.90 

Surplus to Policyholders................. 1,617,573.98 
AMONSON, President 
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COST OF FIRE INSURANCE. 





Massachusetts Agents Would Have All 
Claims Settled Upon Basis of 
Actual Loss. 





Members of the Massachusetts Asso- 
ciation of Local Fire Insurance Agents, 
at their recently held annual meeting, 
adopted a series of resolutions con- 
cerning the cost element of the fire in- 
surance business. The resolutions read: 

“Resolved, That we endorse the ac- 
tion of the National Association of 
Local Fire Insurance Agents upon the 
subject of “Cost of Fire Insurance,” 
especially commending the stand taken 
in respect to the reduction in rates 
through improved hazards, the elimina- 
tion of dishonest losses and the settle- 
ment of all claims upon a basis of 
actual loss. 

“We also record our approval of 
the National Association’s position in 
respect to the matter of fire insurance 
expenses and do not believe that the 
conditions call for any genera] reduc- 
tion in commissions. 

“We commend the National Associa- 
tion for its appointment of a special 
committee to consider higher standards 
of agency qualification, and to recom- 
mend license laws to the States cover- 
ing this subject. We believe improve- 
ment in the standard of agency appoint- 
ment to be of paramount importance to 
the business, to be considered by com- 
penies and agents as the first step nec- 
essary to any changes desired for the 
betterment of the business. 

“We approve the action of the Na- 
tional Association in respect to the mat- 
ter of agents’ compensation, and respect- 
fully request the companies to consider 
the suggestions made that commissions 
to local agents in the East and South 
shall be placed on the same basis, or its 
equal, as paid to agents in the West. 

“We deprecate the excessive commis- 
sions and excessive agency appoint- 
ments in some localities, and believe 
that a reformation of these evils would 
benefit the public and reduce the cost 
of insurance. 

“We authorize the Executive Commit- 
tee to take such action in regard to 
these matters as it may seem best, and 
suggest also that the National Commit- 
tee on Agency Qualifications submit its 
report as early as possible and not later 
than December 15.” 


MAKES PROMPT RETRACTION. 





Publisher of Topeka Daily Crawls 
After Attack Upon Examiner of 
Shawnee Fire. 





In its eagerness to defend the admin- 
istration of the Shawnee Fire, of Tope- 
ka, whose miserable collapse a short 
time ago created a sensation in the 
fire underwriting world, the Topeka 
State Journal made a vicious attack 
upon Actuary S. H. Wolfe of New 
York, who directed the examination of 
the Company, attributing the basest 
possible motives to his action. 

The nature of the charges were such 
as to call forth an indignant and em- 
phatic denial from Mr. Wolfe, who 
demanded prompt and _ full _ retrac- 
tion. Realizing its wholly indefensible 
position and having a profound respect 


for the libel laws of the country, the 
Journal subsequently crawled most 
abjectly. 


It wholly exonerated Mr. Wolfe from 








suggestion of wrongdoing, stating that 


its vicious criticism was due to “mis- 
conception of the facts in the case.” 

Relieved now as to Mr. Wolfe’s mo- 
tives, possibly the paper will inform 
its readers as to what action, if any, 
has been taken or is likely to be 
adopted by the Kansas authorities in 
consequence of the perjury committed 
by the officials of the Shawnee Fire 
when filing the annual returns of the 
corporation? 





L..& L. & G. MANAGERS MEET. 





Gather at San Francisco for Annual 
Company Convention This Week. 





The United States and Canadian 
managers of the Liverpool and London 
and Globe Insurance Co., are gathered 
at San Francisco this week for the reg- 
ular annual convention of the compa- 
ny’s representatives on this side of the 
Atlantic. 

The meeting will last several days, 
during which time the managers and 
their families will be located at the 
Palace Hotel. The managers in at- 
tendance are: W. W. Eaton of New 


York; William S. Warren of Chicago; | 
J. Gardiner Thompson of Montreal; C. | 


D. Haven of San Francisco, and J. G. 
Pepper of New Orleans. 





AT SEA AS TO COMMISSIONS. 





(Continued from page 1.) 





ly probable that a strong central gov- | 


erning body will be formed. 

At the general meeting of the Fire 
U-derwriters Association, held in New 
York on the 19th inst., three propositions 
were submitted the members, briefly as 
follows: 

(1) The dissolution of the organiza- 
tion; (2) the referring of the agreement 
back to the committee for such revision 
as might secure a larger membership: 
(3) the continuation of the organization 
with its present membership, whether 
controlling 75 per cent. of the premiums 
in the territory or not. 

The discussion eventuated in the 
reference back to the executive com- 
mittee of the present agreement for 
such amendment as will enable its en- 
forcement in the Eastern territory. 





Adds Marine Department. 





Fred S. James & Co. have installed a 
marine department at their New York 
offices, which will be in charge of Cecil 
P. Stewart, of the firm of Henry Stew- 
art & Son, average adjustcrs. 





1853 1909 
FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


I a5 ow haneewee areas $1,021, 263.04 
i ere ae 409,580.06 





W: H. MILLER, President 
A. S. McCONKEY, 


| 
| 
| 
| 





| 


Secretary and Treasurer | 





WHILDEN & HANCOCK 


105 WILLIAM STREET NEW YORK 


U.S. MANACINC UNDERWRITERS 
Monongahela Insurance Company of Pittsburgh, Incorporated 1854 


General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 





General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 





pee All Losses Adjusted and Paid Through Our Office <a 








New York New Jersey Pennsylvania) New England 





- GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 


Cc. B. G. GAILLARD, Sup’t of Agencies 








Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. No overhead writing. 


All losses adjusted and paid by us. Five special agents. 








WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. London Lloyds 
PROMPT SERVICE - - - - . LIBERAL COMMISSION 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


THE NORTH RIVER 
INSURANCE CO. 





ASSETS 

OF NEW YORK 12-31-07 

Empire City | eng Ins. Co. —_ 1850..... $566,779 

-97- illi ree s Nassau Fire Ins. Co., Inc, 1852........... 748,381 
95-97-99 William Street, N. Y. City Peter Cooper Fire Ins. Co., tine. 1853..... 431,906 
National Lumber Ins. Co., Inc, 1905..... 355,801 


(Writing Woodworkers ‘and Lumber r only} 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 196........ 533,362 

(Where not locally represented) 


INCORPORATED 1822 





TOTAL ASSETS DEC, 31, 1909 FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. 00 
$2, 189,920.00 ALLEMARPPERSON Flt FIRE eins, co. 














SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 











THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE CoMPANY OF AMERICA 


INDIANAPOLIS, INDIANA 
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CASUALTY & SURETY NEWS. 
(Continued from page 8.) 


SOUND NEW ERA KEYNOTE 


CONVENTION. 








AT LIABILITY 





Notable Speakers Tell of Great Pro- 
gress of Compensation Movement 
—Some Radical Views. 





The convention of the Liability In- 
surance Association, which was held in 
this city on Wednesday and Thursday 
of last week, proved to be one of the 
most remarkable insurance gatherings 
that has ever been held here. Particu- 
larly was this so of the second day’s 
meeting. The leading liability under- 
writers of the country, through their 
association, had invited to address 
them, a number of persons whose ac- 
tivities make each of them an author- 
ity on some phase of industrial work 
and its bearing on the movement for 
workmen’s compensation. The’ purpose 
of this program, to place before the as- 
sociation’s members information from 
diverse sources cn compensation for 
industrial accidents: and compensation 
legislation, was accomplished success- 
fully. But it was when the speakers 
touched upon the insurance features of 
their subject that there was revealed 
the remarkable development of the 
compensation idea and the demands 
that will be made upon the ‘iability 
companies. 

Foresees State Tabulation. 

Nor was the decidedly progressive 

features of the meeting confined to the 


outside speakers heard on the second 
day. Even so careful and competent 
an observer as Actuary S. H. Wolfe, a’ 
thorough insurance man, in discussing 
liability loss reserves, said: 

“Attempts in the past to get the com- 
panies to co-operate in the preparation 
of statistics of this kind have not been 


successful. It is not ‘my intention to 
attempt to find out why the movement 


has not been a success. I am con 
vinced, however, that failure must in- 
evitably result from an attempt to se- 
cure the figures by mere company 


agreement. In this emergency it would 
appear that the State could profitably 
and properly step in and require the 
tabulation to be made under its super- 
vision. Under these circumstances all 
companies would doubtless be glad to 
contribute their experience with a full 
realization that the details of their 
business would not be exposed to the 


gaze of competitors, but would be used 
solely for the purpose of deriving a 
factor which they need for their own 


” 


protection 
The Leading Question. 

In his brief but comprehensive ad- 
dress President Fred. W. Lawson said 
in part: 

“The most important matter that 
faces us to-day is that of workman’s 
compensation. Last year this meeting 
gave up considerable time to discussion 
of this subject, but the past few months 
have brought it to the notice of the pub- 
lic to an extent not considered possible 
last year. New York State has taken 
the lead in legislation, and, while the 
law passed was intended to be limited 
tc a few trades, yet the language of the 
same is so broad as to bring within its 
scope practically every line of business. 

“You are already familiar with the 
work done at the various meetings of 
the companies and the large amount of 
detail looked after by the representa- 
tives that were asked to serve on com- 
mittees, and it is doubtful if the results 
arrived at could have been accomplish 
ed if this organization had not been in 
existence as it has been through this 
bedy that the officers of the various 
companies have found a common ground 
on which to meet. It is extremely prob- 
aple that during the coming winter sev- 
eval States will place compensation 
laws on their statute books and the 
necessity for co-operation between the 
companies wil] be more essential than 
ever. Companies of European countries 


in which compensation laws are in ef- 





fect have made grave mistakes in es- 
timating the liability assumed under 
the acts, and, if we wish to escape fall- 
ing into the same error, it can only be 
accomplished by a free exchange of ex- 
perience, and I do not know of any bet- 
ter medium than through our Asso- 
ciation. 

“Another item that we will have to 
consider is the loss reserve question, 
and gentlemen who have made a special 
study of this matter are here to give us 
the benefit of their views.” 

Addresses On Compensation. 

Miss Crystal Eastman, who was the 
first speaker to address the association 
on workmen’s compensation at Thurs- 
day’s meeting, has long been identified 
with industrial movements and was 
secretary of the New York State Com- 
mission on Employers’ Liability and 
Causes of Industrial Accidents, which 
was responsible for the enactment of 
the Wainwright-Phillips legislation. 
Miss Eastman’s address was devoted 
largely to the work of the Commission 
and presented the question from the 
workmen’s standpoint. 

H. V. Mercer, member of the Minne- 
sota Commission on Compensation 
Legislation, which made a_ special 
study of this question, spoke on the 
constitutionality of such legislation. 

“There is no appreciable Constitu- 
tional difficulty in uniform State legis- 
lation for workmen’s compensation 
acts,” said Mr. Mercer, “if we treat this 
subject with a comprehension of the 
few limitations as distinguished from 
the fear of the many bugaboos. 

The fourteenth amendment secures 
the liberty of contract between em- 
ployer and employe, except when lim- 
ited by the police power; the exercise 
of the police power rests in the Legis- 
lative Department; the courts interfere 
to uphold the Constitution only to pre- 
vent arbitrary power trom being exer- 
cised under cover of the police power. 

Great Constitutional Question. 

“This is the great Federal Constitu- 
tional question with respect to work- 
men’s compensation acts. Can we say 
that employer and employe must stand 
by regulations upon this question? In 
my opinion, yes. 

“The police power—the public power 
to protect the interests of humanity 
for public preservation is the safety 
valve here. 

“This whole question relates to the 
use of property, as well as personality; 
it may be machinery or the right to 
contract—each equally property—but it 
is, nevertheless, a limitation upon the 
use. This limitation is based upon the 
theory that the use is dangerous and 
the consequences must follow as a le- 
gal duty. Judged by the usual rule of 
following moral obligations with hu-; 
man law, this legal duty is a proper 
one. Judged by the implied condition 
that law only recognizes the ownership 
and use of property by virtue of the 
social compact, the owner is not an ab- 
solute one, except in a private sense, 
his rights are always subservient to the 
necessary public control. When he en- 
ters or adopts the social compact ihe 
impliedly so agrees. 

“With an evil as disastrous in totals | 
as was our Civil War, with twenty- | 
three of the greatest foreign countries | 
committed to the change, the several 
States acting through commissions to 
form scientific legislation on the ques- 
tion, with a fair, almost urgent, agi- 
tation by substantially all persons who} 
understand the evils and insufficiencies 
of the present system, it would seem to 
require a very peculiar judge to hold 
that a law fairly drawn, as a compen- 
sation act in dangerous employments, 
should be held an arbitrary as distin- 
guished from a discreet legislative act.” 

Work of Civic Federation. 

August Belmont, chairman of the De- 
partment on Compensation for Indus-| 
trial Accidents and Their Prevention, | 
of the National Civic Federation, told | 
of the investigation made by that or-| 
ganization. 

“A result of the tabulation of stat- 
istics secured by our committee on stat- 
istics the cost will have a serious bear- 








ing on what is recommended in the| 
way of a bill,” said the speaker. “ ‘The | 
important thing is this: That from the) 
employer’s standpoint and from the} 
standpoint of the insurance compan- | 
ies, the fundamental principle is to 
insure all based upon a law of aver- 
ages, and the more complete and more 
general the employments covered by a 
compensation plan, the more will be 
reduced the cost of insurance and uni- 
formity of legislation will help in that 
way. 

“Personally, I believe it is the one 
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Suburban Dept. 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of re 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 


This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 
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HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William 8t., New York 
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REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 


EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 
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SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
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“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $83,000, 000 
Losses Paid in U. S. - $27,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
Company’s Building, 38 Pine Street 


NEW YORK 














BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 
INE oivcin th iciciadows Seash one $1,556,740.94 
gk, ee errr 654,302.33 


HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice-Presidents 

W. B. MEIKLE, Gen. Mer. 








0. 0. LAUCKNER INSURANCE AGENCY 


57- - William St. 355 Palisade Ave. 81 River St. 
. ¥. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
ading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 
Springfield F. & M. Teutonia 
Firemans (of, N. J.) Central National 





New Jersey L ines Bound in New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 


General Mgr. 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 














TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE €O. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 
80 WILLIAM ST., NEW YORK CITY 
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HUMBOLDT of PENNA. 
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WOOD BROTHERS & COMSTOCK 
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REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
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question that transcends all of the rest 
and that is the idea of uniformity. 
Uniformity means, as 1 stated before, 
less cost, and as a tusiness man I 
think that is essential. Nothing is 
worse. This question that it should be 
left on the one hand to, perhaps, the 
over-conservative empioyer who, al- 
ways feeling that the regulation of his 
business, naturally as you do, that he 
is better fitted to manage it than any- 
body else—that is his general attitude, 
no matter how progressive he is. On 
the other hand the pressure of labor 
which is seeking its petterment with- 
out any necessary reference to the al- 
truistic features. And the third is the 
sentimentalist who does not consider 
very much the economic questions at 
all. So that you recognize in the Na- 
tional Civic Federation an ally that 
wishes to bring the most practical 
tnought obtainable.” 
John Mitchell’s Address. 

As a national indusirial leader, pres- 
ident of the United Mine Workers of 
America, and member of the New York 
Commission on Emplvuyers’ Liability, 
John Mitchell is in a particularly favor- 
able position to know the industrial con- 
ditions, defects and needs. He said in 
part: 

“It is, of course, impossible to prevent 
all industrial accidents. However sure 
ihe precautions, however perfect the ar- 
rungement, it is inconceivable that the 
gigantic industrial movement of the 
American people should be conducted 
without some fatalities. The industrial 
structure is a huge machine, hard run- 
ring, and with many unguarded parts, 
and many of the fatalities, many of the 
deaths in general, are simply and sole- 
'y the result of conditions beyond 
human control, and inseparable from 
the ordinary course of existence. But 


thousands of easily preventable acci- 
dents and fatalities occur each year, 
and it is from these that the wage- 


carners strive to secure relief. 

“In the United States the number of 
persons killed and injured is not even 
counted, but Mr. William Hard credits 
the American [nst'tute of Social Service 
with the statement that 
ren are kilted or maimed every year 
in American industry, while Dr. Hoff- 
man has estimated the annual number 
oi industrial accidents at approximately 
2 000,000. As a matter of fact, however, 
the death rol! of industry is longer than 
is evident from official figures. No one 
can compute, of course, the number an- 
nually yielding up their lives, or com- 
pelled to become a burden upon their 
friends or relatives, or dependent upon 
the charity or munificence of society, 
who have come to their death or dis- 
ability as a result of disease contracted 
in their occupations. It is a strange 
commentary "pon our boasted American 
civilization that in this country twice 
or three times as many persons per 
1,000 employes are killed and injured in 
the course of their employment as in 
any other country in the world. 

Far Behind the Old World. 

“It is not my purpose to disparage 
the institutions of my own country. be- 
cause I believe that with all our fail- 
ings, and with all our sins of omission 
and commission, we have, in many re- 
snects, the best government ever in- 
stituted among men; but I cannot blind 
myself to the fact that in the matter of 
providing protection for the life and 
safety of the workman, and in compen- 
cating him for injury sustained in the 
course of his employment, we are lag- 
ging far behind the nations of the Old 
World. It may be said that this is not 
a parental Government, and that the 
State should not be called upon to reg- 
wate our industrial relations, and, while 
[ agree that ‘they are the hest governed 
who are least governed,’ I contend, 
nevertheless, that it is a proper func- 
tion of the Government to throw around 
the weakest of its citizens all the safe- 
guards and all the protection possible. 

“Regrettable and alarming as is the 
number of accidents attendant unon the 
neaceful conduct of our industries, vet 
we might reconcile ourselves to even 
the conditions as they now exist if it 


536.165 work- 





were not possible, by the exercise of 
reasonable precautions, to reduce the 
number of industrial accidents. But 
when we observe the contrasts between 
the number killed and injured in the 
industries of cther nations with that of 
our own we are led to the conclusion 
that if it cost more to kill a workman 
in America than to protect him—as it 
does in Europe—the American work- 
man would uot be killed, he would be 
protected, and the number of industrial 
accidents would be reduced at least 
one-half. 
Still Under Common Law. 

“As a further means of reducing ac- 
cidents our iniquitous and antiquated 
liability laws should be supplanted by 
an automatic system of compensation 
io workmen for losses caused by in- 
dustrial accidents. If the money now 
spent by employers in defending them- | 
selves against personal injury litigation | 
were paid directly to the injured work- 
man, or to the dependents of workmen 
who have been killed, it would go a 
long way toward relieving their dis- 
tress, toward extricating the nation 
from the disgraceful and humiliating 
position it now occupies in respect to 
this question. The United States is 
now the only industrial nation on earth 
that maintains the old system of lia- 
hility based upon negligence. We still 
live under the common law only slightly 
modified by statute. This law was 
evolved more than a century ago and 
at a time when there was not a mine, 
mill, factory or railroad of any im- 
portance in the United States. The sys- 
tem may have been just then, but it is | 
unjust now. We were wholly an agri- | 
cultural people one hundred years ago, | 
we are now an industrial nation, and | 
our machinery is more complex than | 
that of any other nation on earth. ra 





10en work harder, they live under a 
severe nervous strain. We are a hetero- | 
geneous people. Hundreds of thousands 
of immigrants come to our shores each 
year; we and they work and live to- | 
gether, and it is not to be wondered | 
at that we more readily fall victims to} 
industrial accidents and ocupational dis- | 
eoses than do the workmen in the more | 
s’ow going homogeneous nations of Eu- | 
rope. Therefore, we even more than | 
they require protection against the 
dangers of modern industrialism.” 
Limitations of Compensations. 

P. Tecumseh Sherman, chairman of | 
the Legal Committee on Uniform Com- | 
pensation Legislation of the National 
Civic Federation, pointed out the limita- | 
tions of compensation for all employ- | 
ments. | 

“There is a very strong feeling that | 
compensation should be applied to all} 
employments. I do not believe in that | 
myself, neither as an ultimate goal nor | 
as a first step. I will explain. Prac-| 
tically I approach this subject from the | 
standpoint of the factory inspectors. I 
was at one time Commissioner of Labor 
of this State, in charge of its factory 
inspectors, and it was there that I first 
came upon this problem, and I arrived 
at the opinions in this way. When you 
study the cases of accidents in indus- 
tries you will find that our law as- 
sumes that every accident is due either 
to the fault of the employer or the 
fault of the employe injured, and you 
investigate and find out which one was 
at fault. If the employe injured was 
at fault there is no liability on the 
employer’s part; if the employer was | 
at fault then the employer is liable for 
full legal damages—thai is, for all the 
money loss and for some compensation 
for the suffering, injured employe. Bui} 
when we came to investigate the causes | 
of accidents we could not force our- 
selves to believe that any very large | 
proportion of accidents was due to a} 
moral fault, neglect cr wrong on the| 
part of either employer or employe, | 
that is, of employe injured; that a vast | 
majority of accidents 2re due to trade | 
risks; that is, in the hazardous indus- | 
tries—industries in which there are! 
specific causes of danger, like ma-| 
chinery, like railroading. Now the law} 
which we have been working under | 
places the burden of those accidents on | 
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gene form of Health and Accident Insurance issued by any other 
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Combination Health and Accident Policies, or Accident Separately. 
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SURETY BONDS, like eggs, seem 
much of a sameness from the outside. 
They are also alike in that all who use 
either are of two great classes—the 
serene, and the sorrowful. But while 
an egg remains an enigma until its 
death, a short search will show any 
seeker whether his proposed surety 
bond is a buttress, or a bluff. What 
he needs is a buttress, an additional 
wall of rock at his back. 


ARYLAND 
ERITS 


ASUALTY (OMPANY 
OMPLETE \ONFIDENCE 





Agents who want to build a solid busi- 
ness on bonds of the buttress sort, can 


arrange to sell SOUND SURETY 
BONDS by writing to the Maryland 
Casualty Company of Baltimore, the 


COMPANY THAT HELPS ITS 
AGENTS. 
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the employes. They assume all those 
Tisks. 
Placing Burden of Risk. 

“Now the first purpose, and maybe 
the ultimate purpose of a compensation 
law, is to place the burden of those 
risks on the industry aud to relieve the 
injured employes. There is a consti- 
tutional question also involved. There 
would be a constitutional question in- 
volved if you pushed a workmen’s com- 
pensation too far in its application to 
all employments. I do not think that 
it would be constitutional to say that 
the employer shall be liable as an in- 
surer to the employe merely because 
he is an employer. If I go out and 
hire any one of you to do something 
I therefore should not be liable for all 
your accidents in life. If you turn 
around and hire me you should not be 
liable to me for all my accidents in 
life. We are trying to supply a real 
want in those industries, whether or 
not the accidents caused by that indus- 
try are a great burden on the work- 
men; so whether we shall eventually 
go farther or not, the first step should 
be to cover those great industries in 
which dccidents due to the risks of 
business are common. 

“My second point is that the liability 
should apply only to accidents in the 
employer’s trade or business. That is, 
if you contract with some independent 
contractor to do something for you, 
you are not liable for the accidents to 
his workmen. It is not your business; 
it is his business; and if you employ 
simply one man to come in and mend 
a roof on your house you are not liable 
to him for any accidents. 

An Alternative Needed. 

“Now the last point that I would call 
to your attention is the necessity of 
providing some alternative—some elec- 
tive alternative—to the obligation 
which a compensation law would im- 
pose on the employer. A compensation 
law, I think it is universally admitted, 
is necessary to apply generally to all 
employers, but there will be many em- 
ployers, especially in large industries, 
who will get up schemes of their own 
(there are many already), which 
schemes will provide for the employes 
injured on a better basis than the com- 
pensation imposes on every employer. 
Such schemes should be permitted by 
any just compensation law. They 
should be permitted to replace that 
law from beginning to end and to re- 
place all other liability whatsoever. I 
think these schemes present the solu- 
tion for this problem in large indus- 
tries and the legal compensation which 
we hope to have adopted by law in 
all the legislatures of all the States of 
our country presents the solution for 
the vast body of small employers.” 

M. M. Dawson. also addressed the 
meeting on the compensation methods 
in foreign countries. 

The formal addresses were followed 
by a general discussion, Vice-President 
R. S. Keelor of the Empire State Sure 
ty Company, speaking from the com- 
pany standpoint, stated some phases 
of the liability business that are apt to 
be overlooked in considering its rela- 
tion to compensation. He pointed out 
that the liability business had never 
been profitable, notwithstanding the 
criticism made of the high cost of in- 
surance. He characterized the recent 
legislation in New York as indefinite 
and dangerous, and said that there was 
some doubt whether employes wanted 
compensation legislation. 

W. G. Cowles of the Travelers, while 


admitting that a change in existing 
laws was desirable, said that there was 
a popular misunderstanding as to the 
place occupied by the liability insur- 
ance companies in considering com- 


pensation legislation, especially in con- 
nection with the cost of insurance. 








B. F. Cator, recently of the head 
office legal department of the American 
tjonding Company, of Baltimore, has 
located at Portland, Ore. He will prac- 


tice general law and will also repre- 
sent the American Bonding in legal 
matters throughout the Northwest. 


BURGLARY UNDERWRITERS MEET. 





Harmonious Gathering Smooths Out 
Many Difficulties—Commission 
Question Adjusted. 





The Burglary Underwriters Associa- 
tion of New York met on Tuesday and 
succeeded in accomplishing consider- 
able in the direction of eliminating the 
differences that have caused so much 
trouble in this line of the business. 

Steps were taken by which it is 
hoped to prevent a recurrence of the 
commission upheaval which took place 
some time ago. A report on the sta- 
tistical work of the bureau showed that 
the organization now has valuable data 
from which to determine the basis of 
sound underwriting. Two new members 
were elected at the meeting, the Fidel- 
ity & Deposit Co. of Baltimore and the 
Peninsula Casualty Co. of Jackson- 
ville, Fla. 





ROYAL’S MANAGER ARRIVES. 





Charles H. Holland Comes From Aus- 
tralia to Head Royal 
Indemnity. 





The new Royal Indemnity Company 
which is being organized in this State 
by interests identified with the Royal 
Insurance Co., will be in charge of 
Charles H. Holland, as manager. Mr. 
Holland has but recently arrived in 
this country from Australia, where he 
has been organizing the Royal’s casu- 
alty business. He was previously con- 
nected with the Northern Accident, 
which was absorbed by the Royal. 





COMING FROM ENGLAND. 





Railway Passengers Assurance Com- 
pany to Take Up Casualty Lines 
Here—Powerfully Backed. 





Within a short time the Railway Pas- 
sengers Assurance Company of London, 
a strong organization owned by the 
powerful North British and Mercantile 
Insurance Company, will enter the 
United States for general casualty 
lines. The history of the Railway Pas- 
sengers and the strength of its back- 
ing guarantees that it will be a keen 
but an honorable competitor for busi- 
ness here. 





DOLLAR-A-MONTH POLICY. 





Committee Named to Draft New Con- 
tract for Detroit Conference— 
Notes of Organization. 





Detroit has been selected as the place 
and December 15 and 16 the time for 
holding the semi-annual winter meeting 
of the Detroit Conference. 

At arecent gathering of the executive 
committee of the association, Louis H. 
Fibel, of the Great Eastern: Charles H. 
Boyer, of the General Accident, and H. 
A. Behrens, of the Pacific Mutual, were 
named as a committee to prepare a new 
dollar-a-month policy, same to be pre- 
sented at the next regular meeting of 
the Conference. 

Fifty-eight companies are now upon 
the membership roll of the Detroit Con- 
ference, the latest accession being the 
Tnter-State-Life and Accident, of Chat- 
tanooga, Tenn. 





BIG POLICY, SMALL PREMIUM. 





(Continued from page 8.) 
ages to an aeroplane due to self-ignition 
or to damages due to defects in its 
mechanism. On this form of insurance 
the rate is 31%4 per cent. a year on the 
valuation of the machine. 

Numerous policies covering the lia- 
bility of emplovers for accidents to em- 
ployes have been taken out for the 
meeting, most of these having been 
placed with the General Accident of 
Scotland. Most of these policies are for 
$10,000 and a few are for $5,000. They 
include the workmen’s compensation in- 
dorsement as well as the ordinary in- 
surance. 





T. J. FALVEY, President JOHN T. BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 











THE FIDELITY AND CASUALTY COMPANY 


» 97 to 103 CEDAR ST., NEW YORH CITY. 


DS soicin ales savnweenss vesendin<ueeese sunk $9,607,864.46 
Capital and Surplus........................6: 3,378,053.64 
Losses paid to June 30, 1910................ 33,065,866.09 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers, Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health Physicane’ 
Liability. 
OFFICERS 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW.2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
FREDERICK. R JONES, 4th Asst. Secretary 








ACCIDENT - - -- LIABILITY - - - - BOILER 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company, 


HOME OFFICE, INDIANAPOLIS 





AUTHORIZED CAPITAL - = ONE MILLION DOLLARS 





LIBERAL CONTRACTS TO AGENTS 








GREAT EASTERN CASUALTY COMPANY 


290-294 BROADWAY, NEW YORK 
‘““THE COMPANY THAT DOES PAY” 


| iy i 2 - $250,000 
aes . : 654,862 GET IN TOUCH WITH 
Surplus to Puieghabievs - - 433,373 A LIVE COMPANY 


WITH LIVE POLICIES 
FOR LIVE AGENTS 


BEST COMMISSIONS FOR 
1] PRODUCERS 


WORTH LOOKING INTO 


CLAIMS PAID OVER A MILLION DOLLARS || 
LOUIS H. FIBEL, President | 
THOMAS H. DARLING, Secretary 
C. CLARK HOWARD, Agency Director 
OUR LINES 
| 
| 


Accident and Health 
(Commercial and Industrial) 


Burglary and Plate Glass 











THE FRANKFORT 
MARINE, ACCIDENT INSURANCE Co, 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
—— ESTABLISHED 1865—— 


United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: Brom AnD DELAFIELD, Pres. of National Park Bank 
gener ‘THALMANN, of Ladenburg, ay ey & Co. 
STUYVESANT FisuH, 52 Wall Street, New Yo 
C. H. FRANKLIN, U.S. Mer. and Attorney JNO. M SMITH, Sec. U.S. Branch 


INSURANCES TRANSACTED 


LIABILITY— Burglary 
Fmployers General Vessei Owners Workmen’s Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Ac i ‘ent & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
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October 27, 1910. 





LOVING CUP FOR COL. WATRES. 





Field Force of Title Guaranty Close 
Convention With Tribute 
to President. 





The two days’ convention of the gen- 
eral agents and district managers of 
the Title Guaranty and Surety Com- 
pany of Scranton was brought to a 
close with a banquet at the residence 
of Colonel L. A. Watres, president of 
the Company, at which the latter was 
presented with a handsome loving cup 
as a tribute from the field force of the 
Company. 





RESERVE PLAN ADOPTED. 





Liability Association Approves the Rec- 
ommendations Presented by Com- 
mittee on Loss Reserves. 





Several weeks ago, the Committee | 
on Liability Loss Reserve laws of the | 
Liability Insurance Association pre- 
pared an elaborate tabulation of the 
experience of the companies, and after 
many conferences with the managers, 
drafted several plans proposing a uni- 
form basis of computing reserves. This 
report was placed before the compa- 
nies last month. 

At the convention of the association 
last week, the committee reviewed its 
work and presented a supplementary 
recommendation as to the plan to be 
adopted. In regard to this, Chairman 
W. L. Moore said in presenting his re- 
port: 

“At the National Convention of In- 
surance Commissioners, held at Mo- 
bile, Ala., September 27 to 29, inclu- 
sive, your committee submitted to the 
committee on reserves other than life 
the tabulations of liability loss re- 
serves, with copies of its first report 
to the companies and the several pro- 
posed plans for calculation of liability 
loss reserves, which formed a part of 
the report. That during the conven- 
tion the insurance commissioners voted 
to continue the committee on reserves 
other than life, with power to co-oper-| 
ate with your committee and the com-| 
panies which transact the business of 
liability insurance, in order to formu- 
late a plan for adequate liability loss 
reserves and to report such a plan, if| 
possible, on or before January 1, 1911,| 
to the several insurance departments 
in the form of a bill for introduction 
in the legislatures of their respective 
States. 

“Your committee reports further that 
since the session of the National Con- 
vention of Insurance Commissioners it | 
has given further consideration to the 
tabulations heretofore reported to you} 
and to the several plans upon which | 
those tabulations were based, and now) 
recommends that the companies adopt 
either plan B, variation 1, modified to/| 
the following basis, to wit: Earned 
premiums, 55 per cent. loss ratio, and 
suit test to be applied to the first three 
years of business of the five-year period 
preceding date of statement; or plan 
B, variation 2, modified to the follow- 
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ing basis, to wit: Earned sieiiibilite, 
actual loss ratio (including pending 
suits), with suit test to be applied to 
the first three years of business of the 
five-year period preceding date of state- 
ment.” 

The liability companies considered 
the question of Liability Reserves in 
executive session at the Hotel Plaza on 
Thursday evening with the the result 
that the plan as recommended by the 
Reserve Committee with amendments 
was adopted and referred back to the 
Reserve Committee for final tabulation 
and report to the companies. The com- 
mittee was authorized to report to the 
Reserve Committee of the Insurance 
Commissioners and co-operate with 
them in formulating a new law. 








/KEEP POSTED By Reading 





THE EASTERN UNDERWRITER 
Each Week 
Subscription $3 Per Annum 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, | 
HEALTH, FIDELITY | 
AND BURGLARY INSURANCE 
United States Branch | 
SAMUEL APPLETON, United States Manager | 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED | 




















LIVE ASSETS FOR 
LIVE AGENTS 


RIGHT NOW WRITE NOW 


Live, not LIFE, Insurance is the 
only necessity of life that has not 
increased in cost. 

It is a great asset for a Live Agent 
to represent the LARGEST health 
and accident insurance company in 
the world, especially at this time 
with compulsory workmen’s insurance 
imminent and employers’ liability 
insurance becoming costlier every day. 

Up-to-the-second policies. Most 
liberal contracts to agents. 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
1208 Michigan Avenue, Chicago 


““Often Copied: 
Never Equaled.”’ 














The Title 


Capital 


AN AGENCY CONTRACT 


SCRANTON, PENNA. 


is a valuable asset to any insurance office 


L. A. WATRES, President 
M. M. TOWNSHEND, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 


—WITH— 


Guaranty & Surety Company 


and Surplus $1,500,000 


JOS. A. SINN, Mer. Surety Dept. || 

















Net Surplus and 
Income 1909_- 
WILL 





ESTABLISHING AGENCIES 
Best Policies. Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 


Capital - - - 


$486,413 
1,146,723 
AID GOOD MEN IN | 





CHICAGO 














H. E. ROWLANDS & CO. 
2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 





EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 














TO AGENTS AND BROKERS: 


Are you familiar enough with the 


new Liability Laws to advise and 


protect your clients’ interests? 
We will gladly send any informa- 
tion on request. 


acCDENT INS Upaycs comPrN? 
af New York 
SUPERIOR POLICIE 


KIMBALL C. ATWOOD, Presidem, 
290-292 Groadway, New York. 





The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 














The ** EMPIRE” 
| STANDS FOR 
Aggressiveness 
i | Prompt payment of losses 
| AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 ' 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
LATE 


SNAL A POLICIES 


PERSONAL. NACCIDENT 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE.AND ENERGETIC AGENTS WANTED 











Liability 
Health, Credit, Burglary 





LONDON GUARANTEE AND ACCIDENT CO., La. 


OF LONDON, ENGLAND 


Head Office _ F. J. Walters 
CHICAGO Resident Manager 
a 45-49 Cedar St. 
Fr. W. LAWSON New York 





Gen’! Manager 
ie Elmer A. Lord & Co. 


145 Milk St., Beston 
Resident Mgrs. ,——__—_—_ 
——_———-New Eng-and 


, Accident, 





and Steam boiler 


Established 1869. 
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PROTECTIVE FIRE 
INSURANCE COMPANY 


OF SYRACUSE, NEW YORK 


Capital, $2,500,000 Surplus, $2,500,000 


(Now being Provided) 


The public advertising of the PROTECT- 
IVE will be the most distinctive and efficient 
ever put out by a fire insurance company. It 
will include the use of magazines and news- 


papers, the development of local business for 
local agents by new methods, and will talk the 


idea of fire insurance, and the idea of the right 
company and the right agent, as those ideas 
have never been talked before. 


Live fire agents, wishing to represent a 
strong and progressive Company, should write 


promptly to 


Tuttle, Wightman & Dudley 


Managing Underwriters for the United States 


SYRACUSE, NEW YORK 





STOCK SALES MANAGER WANTED 


We are desirous or securing the services ot a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 





the limit for a man with similar qualifications. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America 


Ww. oO. sania seats President, Rookery Bldg., Chicago 


Capital and Singles Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 








THE WESTERN STATES LIFE INSURANCE CO. 


SAN FRANCISCO 
CAPITAL - = = = $1,000,000 


Has been granted license for the sale of Insurance in California and Washington. 
Other Western States will be immediately opened. 
Issuing the most attractive line of policies ever offered. 
Now is the time to negotiate very desirable District and State Agency Contracts. 
Men who want to move to the great and prosperous West, and line up with a Live 
Enterprise, surrounded by boundless resources and possibilities should write to 
PRATT & GRIGSBY, General Agents, SAN FRANCISCO e , a —" eat 
f j eneral Agent ite of Washington and Alaska 
(All territory west of the Mississippi River) 605 Colman Bidg., Seattle, Washington 
FRANK A. WERNER, LOS ANGELES L. S. ADAMS 
General Agent, Southern California and Arizona General Agent, State of Utah 
520-23 Security Building, Los Angeles, Cal. 527-28 Newhouse Bidg., Salt Lake City, Utah 

















EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 

















